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Capital’s Optimism Hits New High for Year 
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UCCESSFUL the past year in 

launching two of his new 
automobile fitments, his power 
gearshift and 
his Evanair- 
Condition- 
er, Edward S. 
Evans sr., pres- 
ident of Evans 


Products, De- 
troit, is if 
Europe on a 


two-months 
trip seeking 
new worlds to 





conquer. Like 
E. Ss. Evans sr. Jason of old, 
who, mythol- 


ogy tells me, led his Argonauts 
in search of the Golden Fleece, 
Evans seeks what might be lik- 
ened to a modern Golden Fleece 
—the adoption of these new 
“babies” of his by England, 
France, Italy and the Scandi- 
navian countries. Evans, though 
does not expect to have to 
wage the battles Jason had to 
before he grabbed the hide of 
that old ram, for Evans’ way 
ought to be easy because of the 
American acceptance of both 
these new devices of his, the 
fame of which already has pre- 
ceded him to Europe. 


* *’- * 


THERE MUST be a strain of 
old Jason in this man Evans. All 
his mature life has been filled 
with the spirit of adventure as 
exemplified back in 1926 when 
he emulated Phineas Fogg, 
Jules Verne’s mythical hero 
who went around the world 
in 80 days—a paper record 
to be sure, but one _ that 
had worldwide acceptance as be- 
ing a possibility. By this time 
Evans had firmly established a 
Substantial business and could 
afford time and money in an ef- 
fort to make Phineas Fogg a 
piker as a globe girdler. This 
was before the lone-eagle flight 
of Charles Lindbergh, be it re- 
membered, a jaunt without any 
other precedent to go by than 
Fogg’s. 

+ x * 

IN 1926 there was no such 
thing as lighter-than-air craft in 
trans-Atlantic service, no estab- 
lished commercial air lines oper- 
ating across the United States. 
Evans made his own plans and 
through use of steamships, rail- 
roads and private airplanes, he 
tireled the globe in 27 days, 4 

(Continued on Page 23, Col. 1) 
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‘over a long distance telephone . 


Business Activity 
Seen Poised for 
An Early Upturn 


5-Day Stock Market Rise 
Backs Up Reports on 
Brighter Outlook 








By William Ullman 
Washington Correspondent, AN 


WASHINGTON. — The 
most pronounced optimism 
concerning the business and 
industrial outlook in the 
past six months, was in 
evidence in the National Capital 
this week. 

For the purpose of gauging 
sentiment, this writer discussed 
the situation informally with a 
large number of _ informed 
sources, Official and_ unofficial. 

From these conversations it 
was very clear that there is a 
general conviction that the low 
point of the recession has been 
reached and that a leveling out 
process is underway which, un- 
less all signs fail, will be fol- 
lowed by a moderate upward 
movement. 

This viewpoint seemed to gain 
substantial support in the ac- 
tion of the stock market. With 
respect to that exchange, it 
should be emphasized that Wash- 
ington retains a healthy respect 
for it as a barometer of trends 
and of sentiment. 

It is Washington’s feeling that 


the general run of developments | 


lately has been on the favorable 
side and that, taken together, 
they will bring about the for- 
ward movement toward which 
the country has been looking 
eagerly for the last half-year 
and more. 


Not the least important 
(Continued on Page 3, Col. 1) 
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BOARDING AN AMERICAN Airliner in Detroit, bound for the Joe Louis-Max Schmel- 
ing boxing bout in New York Wednesday night, are Harlow H. Curtice, right, president 
of Buick; with Mrs. Curtice, and W. F. Hufstader, left, Buick general sales manager. 
Broadcast of the title fight was sponsored by Buick. 





225 For, 167 Against Code 
Final Poll Tally Reveals 


DETROIT.—With 
votes tabulated from 43 states 
and the District of Columbia in 
the Automotive News poll on the 
auestion “Do you want a code?”’, 
it appears that a fair cross-sec- 
tion of opinion is now available. 
Thus with the vote closing in 
this issue, the final talley stands 
225 for a code and 169 against. 

In this connection, it is inter- 
esting to note that the majority 
of voters, by written remarks on 
their ballots, have indicated that 
their conception of a code is one 
which would control used car al- 
| lowance values. Thus, while 
|many votes have been cast in 
|favor of the proposed Federal 
| Trade Commission code _ ap- 
‘proved at the meeting of the 


Salesmen’s Crusade Given 


Big Send Off in Chicago 


By Mel Adams 
Staff Correspondent, AN 

CHICAGO.—Nearly 3,000 
jammed the grand ballroom of 
the Stevens hotel Tuesday to 
get from national leaders the 
story of the National Salesmen’s 
Crusade, an idea originated by 
George W. Mason, president of 
Nash-Kelvinator Corp. Those in 
attendance were guests of the 
company, and the assemblage in- 
cluded groups of competitors as 
well as many outside of both 
the automobile and refrigerator 
industries. 

The meeting followed a simi- 
lar get-together in New York 
June 14, and was followed by 
one of like character Thursday 
at Milwaukee. In each instance, 
proceedings were carried 


hookup to meetings in a num- 
ber of key cities. 
Presiding over 


the Chicago 


inspirational session was George | 
the | 


H. Davis, president of 
Chamber of Commerce of the 
United States. After 
the need for “action, not talk’ 
in bringing business. back 
through better salesmanship, he 
introduced, in turn, H. W. Bur- 
ritt, Nash-Kelvinator vice-presi- 


dent; Mason, president; C. Ray- | 


mond Messinger, president of the 
Chain Belt Co. and chairman of 
the Oliver Farm Equipment Co.; 
Dana Cole, president of 
Lincoln (Neb.) chamber of com- 
merce, which gave the sales- 
men’s crusade its first success- 
ful tryout; Fred W. Sargent, 
president of the Chicago & 
(Continued on Page 2, Col. 3) 


almost 400 | National 


stressing | 


the | 





Automobile Dealers 
Assn. Apr. 26, it is quite appar- 
ent that these voters would not 
favor the code shorn of its used 
car clauses. 


Past performances by FTC 
would indicate that any hope in 
this direction, so far as dealers 
are concerned, is futile. Under 
the very makeup and purposes 
of FTC, a monopolistic control 
of this sort to fix used car allow- 
ance values would be frowned 
upon. The purpose of FTC is to 
insure competition; the purpose, 
of the which most dealers ap- 
parently favor, would establish 
used car allowance values by 
monopolistic decree which would 
be the very antithesis of compet- 
itive selling. 

On this basis, barring an al- 
most complete and unprecedent- 
ed reversal by FTC of its past 
policies, further efforts to ob- 
tain an approval of code control 


time. 
(Continued on Page 2, Col. 1) 


The Top Ten 


PASSENGER CARS 


First Ten in Registration as 
Reported in AN Today: 


1938 

Pos. 
1—194,766 
2—166,924 
3—107,498 
65,375 
14,780 
41,369 
38,816 
20,949 
20,637 

789,735 


1937 

Make Pos. 
Chev. 327,246— 
Ford 391,929— 
Plym. 208,238— : 
Buick 80,696— 
Dodge 114,920— 
Pont. 90,807— : 
Olds. 83,451— 
Pack. 46,256— 
Chrys. 37,886—10 
1,579,561 
complete standings of 
see Page 13 this issue. 
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|; istrations for the convention in- 


GM Schedules 
215,000 Vehicles 
July-to-October 


Chrysler Also to Continue; 
Actions Again Refute 
Shutdown Rumors 








By William C. Callahan 
Managing Editor, AN 


DETROIT. Announce- 
ment this week by General 
Motors that it has scheduled 
215,000 cars and trucks for 
production in the period 


from July to October is further 
refutation of rumors of a gen- 
eral shutdown in the automotive 
industry during July and Au- 
gust. The GM announcement, 
coming as it does on the heels 
of a recent statement by Chrys- 
ler that its plants would con- 
tinue in production during July, 
states also that ‘“‘the very nature 
of the business” makes it man- 
datory that plant shutdowns be 
staggered. 


Absence from the city of John 
Davis, general sales manager of 
Ford Motor Co., made it im- 
possible to obtain a_ similar 
statement on Ford plans. 


General Motors statement 
which, according to W. S. Knud- 
sen, president, was made in or- 
der that employes of the cor- 
poration will be familiar with 
the plans for the annual inven- 
tory and change-over period, 
was as follows: 

“General Motors schedules for 

(Continued on Page 13, Col. 4) 


Advance Guard 
Heads for PAA 
Meeting Monday 


BEDFORD, 





Pa.—Advance 


7 |guard of the visitors to the an- 
of used car prices and allow- | 


ances seems merely a waste of | 
Only through some other | 


nual meeting of the Pennsyl- 
vania Automotive Assn., was on 
its way here from all parts of 
the state today as officials of 
PAA arrived to open the conven- 
tion headquarters at the Bedford 
Early reg- 


dicate that there will be between 
400 and 500 members present for 


|the two-day session, Monday 
|and Tuesday. 
While an elaborate program 


has been arranged for the meet- 
ing, it is expected that one of 
the most interesting discussions 
will center around the problem 
of closed territory, which will be 
brought up at the meeting by 
the Pittsburgh and Alleghany 


county groups. These groups 
successfully introduced a _ reso- 
lution covering closed territory 


| at the recent meeting of the Na- 


tional Automobile Dealers Assn. 


LOTTO TTT, 
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Final Tabulation Shows 225 For, 167 Against Code 


Many‘Pro’ Votes Predicated 
On Used Car Control Plan 








(Continued from Page 1) 


channel, which at the present 
time is rather obscure, does it 
seem possible for dealers to at- 
tain their aims. Under present 
laws even voluntary control of 
used car allowances through co- 


How States Vote 
For a Against 
Code a Code 
PROUT sees cssscsccsecosis i 
eR ee | 
PRETTIBGD sictesscsscsssscotnic 
MMIREORTIED, sscssscioszssisissen 
COLO aMO ee ecesceecs cesses 
Connecticut ................... 
Dist. of Col. 
BROP I assscsssssscne js 
MOOREEEPEES Sotegnniceicsn acta 
Idaho 
Illinois. .......... 
Indiana 
Iowa. ..... 
Kansas 
Kentucky .......... 
Louisiana .................. 
Eee 
Maryland 
Massachusetts 
Michigan cece ceecscsesscsens 
Minnesota 6 
a » & 
Nebraska .............0..... 3 
New Hampshire .... : 
1 
6 


—_ 
EPOwTIANIWANA RK HK QOH eS O10 


© 0 wWNoOoQ KH NWA 


Ne 09 woo » 


New Jersey ............. 
New Mexico ................. 
New York 00.0.0... 1 


No. Carolina ................ 4 
RI ect rites cna 
eS ee 
EN ie cenit arcatns 
Pennsylvania ............. 
Rhode Island 
So. Carolina ................. 
BO. DEMOCA xcs... 
Tennessee oonneccccccccceenn 


bo 
oO 


Ole = DO DD DD 6 DO = CO C0 Co 0 08 





io ee | 
W. Virginia .... 
Washington .............. 2 
Wisconsin .... 


BERR nnn 


| 


smn DD 1 


ror) 
J 


operative effort might prove il- 
legal if carried into interstate 
commerce. 

That a majority of dealers 
feel that the used car is the most 
important factor in any code of 
the future, is indicated by re- 
turn of protests circulated by 
the Maryland Automotive Trades 
Assn., which have been directed 


to Automotive News for tabula- 
tion. To date 94 of these signed 
protests, which oppose the adop- 
tion of any code which does not 
provide control of used car al- 
lowance values, have been re- 
ceived. 

A similar survey conducted by 
the Rhode Island Automobile 
Dealers Assn. among its mem- 
bers, revealed that while a ma- 
jority of dealers did favor some 
sort of code control their feel- 
ings in the regard are contin- 
gent upon the promulgation of a 
code which will insure control of 
used car values. 


Texas Dealers 
Oppose a Code; 
Holley is Elected 


GALVESTON, Tex.—The 
Texas Automotive Dealers Assn., 
at its annual convention here, 
adopted a resolution opposing 
“any state or national regulatory 
act governing the operation of 
the retail motor business.” The 
resolution was adopted unan- 
imously. 

At the conclusion of the two- 
day session, J. R. Holley, of 
Brownwood, was elected presi- 
dent of the association, succeed- 
ing George K. Marshall of Gal- 
veston. Vice-presidents are: W. 
A. Williamson, San - Antonio; 
Raymond Pearson, Houston, and 
Ernest Allen, Fort Worth. 


The convention also adopted a 
resolution condemning discounts 
to fleet owners, insurance com- 
panies, etc. Pointing out that the 
Robinson-Patman act was en- 
acted to eliminate unfair trade 
practices, the resolution asserted 
that “discounts allowed are a 
direct violation of the act by 
both purchaser and seller alike.” 
Dealer members of the associa- 
tion were urged to refuse here- 
after “to allow a discount of 
any kind to any person or firm 
except where such articles are 
to be offered for re-sale.” 

The 1939 convention will be 
held in Austin. 





AN has over 200 correspondents 
in strategic points throughout the 
United States and the world, to keep 
its readers in step with march of 
time. 





TO GIVE 26 students in Chevrolet’s School of Modern Merchandising 
and Management an opportunity to meet Chevrolet dealers from all parts 
of the country, Chevrolet invited these students, all of whom are sons of 


dealers, to the luncheon held at the Recess Club Monday during the two- | 


day session of the National Dealer Planning Committee and the National 


Dealer Used Car Committee. 
Vogel Chevrolet Co., 


Left to right, 
San Francisco, 


top photo, Les Vogel, Les 
his son, J. Leslie Vogel and W. E. 


Holler, general sales manager. Bottom photo, Jack Kohler, son of John L. 


Kohler, 


Chevrolet, Inc., Bunkie, La 


Kohler Chevrolet Co., Bristow, 


Okla., 





and R. D. Johnson, Johnson | read George M 
‘in Edgewise.” 





‘Do You Want a Code?’ Returns 


Total Vote June 23: 
392 


For Some Sort of Code 
225 


Against Any Sort of Code 
167 


Do you want a code of ethics for automobile retailers ad- 


ministered under FTC? 


Yes No. *No Vote 
189 175 28 
Do you favor the proposed code as presented to FTC, 
April 26? 
Yes, With 
Yes Modification No *No Vote 
130 33 178 54 


Would you favor continuance of efforts to obtain any sort 
of code or government supervision? 


Yes 
225 


No 
167 


*Those seeking changes in proposed code urge strengthen- 
ing to insure control of used car prices. Among those who 
did not express an opinion as to the advisability of an 
FTC code or the proposed code filed with FTC Apr. 26, all 
favored some sort of code, preferably along the lines of 


the former NRA instrument. 





Salesmen’s Crusade Given 


Big Sendoff in Chicago 





(Continued from Page 1) 


North Western Railway Co.; 
Gene Flack, trade _ relations 
counsel of the Loose-Wiles Bis- 
cuit Co., and Oscar G. Mayer, 
president of the Chicago Assn. 
of Commerce. 


Burritt revealed that the 
Nash-Kelvinator or ganization 
has adopted a policy of 10 calls 
a day for its salesmen. He also 
emphasized the slogan’ that 
“sales mean jobs, and (jobs 
means sales.”” Mason pointed out 
that it is a tragic situation for 
employers when they are forced 
to lay off help. He praised the 
salesman as the solution to the 
problem, since “goods are of no 
value unless moved to the con- 
sumer.” 


According to Méessinger, “a 
buyer’s strike is not as serious 
as a sales strike; selling punch 
is at a low ebb, and what is 
needed is to step up on calls and 
improve their quality.” Con- 
tinuing, he said: “We must re- 


Vogel Reelected 
by S. C. Dealers 
at 1938 Conclave 


CHARLESTON, S.C.—The first 
annual meeting of the South Caro- 
lina Automobile Dealers’ Assn. 
was held here, June 20-21, with 
more than a third of the motor 
car dealers of the state in attend- 
ance. 

C. G. Vogell, of Columbia, was 
re-elected president of the asso- 
ciation, and the following were 
named to the board of directors: 

T. E. Davis, Newberry; H. W. 
Pearce, Orangeburg; E. M. Jones, 
Summerville; C. F. Johnson, 
Charleston; Colin Segar, Harts- 
ville, and Frank Carmichael, Ben- 
nettsville. Two directors will be 
elected later from the Piedmont 
section of the state. 


The chief speakers included 
Harry Meixell, representative of 
the Automobile Manufacturers’ 
Assn., who discussed the relation- 
ship between dealers, manufac- 
turers and finance companies, and 
also the compulsory dealer license 
law as it operates in Wisconsin. 





Special guests at the convention 
B. Atmore, president | 
of the North Carolina Automobile | 


included T. 


Dealers Assn., which was formed | 
three years ago, and Mrs. Bessie 
Phoenix, executive secretary 
that organization. Mrs. Phoenix 


For a fresh automotive vie wpoint, 
. Slocum’s “A Word 





of | 


member that trade is neither 
static or self-starting. This les- 
son has been taught forcefully 
during eight years of artificial 
respiration.” 

Declaring that the transporta- 
tion industry is absolutely de- 
pendent upon sales to consum- 
ers, Sargent cited particularly 
the manufacture of automobiles 
from raw material to the fin- 
ished product, along with the 
movement of cars into the hands 
of consumers, as the major sup- 
port of the railroads. He men- 
tioned the sources of raw ma- 
terials, their fabrication into 
parts and to completed cars, 
what they mean in terms of 
wages, food, shelter and cloth- 
ing for those identified with the 
motor car industry in all its 
ramifications. 

The Chicago broadcast was 
carried to meetings in Bay City, 
Mich.; Cincinnati; Clarksburg, 
W. Va.; Cleveland; Columbus, 
O.; Detroit; Des Moines; Erie, 
Pa.; Indianapolis; Kalamazoo, 
Mich.; Kansas City; Lansing; 
Louisville; Omaha; Patterson, 
N. J.; Portland, Ore.; Richmond, 
Va.; Salt Lake City; San Fran- 
cisco; Wheeling, W. Va., and 
Williamsport, Pa. 








ee 








Two Chevrolet 
Dealer Groups 


Discuss Trends 


DETROIT.—Current trends in 
business, with special reference to 
their bearing on automobile sales, 
were discussed Monday and Tues- 
day at the regular monthly meet- 
ing of Chevrolet’s National Dealer 
Planning Committee and National 
Dealer Used Car Committee, in 
the General Motors building. 

W. E. Holler, general sales 
manager, who inaugurated the 
company’s Quality Dealer pro- 
gram and the dealer committee 
organization, greeted both groups. 
W. G. Lewellen and J. E. Johnson, 
assistant general sales managers, 
presided over the various sessions. 

The dealers were entertained at 
luncheon in the Recess Club Mon- 
day noon, and met the Central 
Office staff at an informal dinner 
in the Book-Cadillac Hotel Mon- 
day night. The sons of Chevrolet 
dealers, who are here attending 
the School of Modern Merchandis- 
ing and Management, were also 
invited to the luncheon, because of 
the opportunity it presented for 
them to meet several of the lead- 
ing members of Chevrolet’s retail 
organization. In the case of Les 
Vogel, San Francisco dealer, this 

rought about a reunion with his 
son, J. Leslie, a student in the 
school. 

Dealers attending the commit- 
tee meetings were G. B. Kopf, 
Toledo; W. E. Calhoun, Philadel- 
phia; V. J. Iversen, Hancock, N. 
Y.; E. L. Stohlman, Washington; 
Paul Payne, Franklin, Ky.; J. A. 
Fleck, Fargo, N. D.; E. A. Sutton, 
Lexington, Neb.; R. D. Johnson, 
Bunkie, La.; E. A. Roney, Powell. 
Wyo. 

On the Dealer Used Car Com- 
mittee were C. D. Seiler, Coving- 
ton, Ky.; A. Richard, Poughkeep- 
ae, NN, xs; % H. Constantine, 
Salem, Mass.; C. L. Creswell, Bal- 
timore; C. P. Tucker, Cave City, 
Ky.; E. P. Jarvis, Peoria, IIl.; E. 
J. Buzzard, Skiatook, Okla.; Ern- 
est Allen, Ft. Worth, Tex., and 
Les Vogel, San Francisco. 








Moll Is Appointed 


SPRINGFIELD, MASS.—According 
to an announcement by President 
Donald P. Hess, Edward H. Moll has 
been a 
of the 
here. 


pointed production manager 
nited American Bosch Corp., 
Moll was formerly production 


manager of the Revere Copper and 
Brass Co. of Detroit. 





OTHERS TO ATTEND Chevrolet’s luncheon at Detroit this week, at 


is the only woman officer of a state| which dealer sons were invited to meeting members of the National 
association, it was said. 


Dealer Planning Committee and the National Used Car Dealer Committee, 


included: top photo, P. B. Craig, son of H. C. 
Iverson, of Iverson’s, 
photo shows Mark Van Riper, son of George Van Riper, Van Riper & Sons, 
Flat Rock, Mich., and George B. Kopf, of Kopf Motor Sales, 


Postdam, N. Y., and V. J. 


Craig, Craig Chevrolet Co. 
Hancock, N. ¥. Bottom 


Toledo, 0. 
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Capital’s Optimism Reaches New High for Yea 


Business Activity Is Seen 


Poised for 


Early Upturn 





(Continued from Page 1) 


these developments is the ad- 
journment of Congress. The Na- 
tional Capital is thoroughly 
aware that business and indus- 
try will react more normally 
with the knowledge that there 
will be no more new laws for 
a few months at least. 

But there are other positive 
factors which lead to the be- 


CATA President 
Post Again Goes 
To Hollingshead 


CHICAGO.—Directors of the 
Chicago Automobile Trade Assn. 
re-elected Harry T. Hollings- 
head as president, Lynn S. Snow 
as vice-president, and Ben T. 
Wright as treasurer at a session 
following the annual meeting of 
the organization. William J. 
Dean was elected as secretary 
to succeed Jenk Brady, now in 
the automobile business at Des 
Moines. 

Hollingshead, who is presi- 
dent of Nash Sales, Inc., held 
the post of automobile show 
chairman for two years before 
being chosen as president of the 
CATA. He was succeeded by S. 
L. Davis, president of the Hup- 
mobile Illinois Co., as show 
chairman for the exposition last 
year and next November. 

Snow, who is president of 
Snow Brothers, and Wright, who 
heads Ben T. Wright, Inc., are 
prominent Ford and _ Lincoln 
dealers. Dean is a member of 
the firm of Clayton-Dean Chev- 
rolet Co. 


May Production 
Reaches 210,183 


WASHINGTON. — Production 
of new cars and trucks in 
the United States and Can- 
ada during May reached a 
total of 210,183 which compares 
with 540,377 in the same month 
last year. This brings the total 
for the first five months of the 
year in the United States and 
Canada to 1,116,633 units against 
2,405,716 in 1937. ; 

Of the total production in 
May the United States accounted 
for 192,068 units while Canada 
provided 18,115. In the year to 
date U. S. production totaled 
1,029,207 against 2,290,986 while 
the Canadian production totaled 
87,426 against 104,730 last year. 
Thus, while U. S. output dropped 
better than 50 per cent, the 
Canadian output was down ap-| 
proximately 17 per cent. 














lief that the worst of the down- 
ward movement may be over. 

For one thing, there is the 
huge volume of federal money 
which soon will move into cir- 
culation, through various chan- 
nels of spending. These fundy 
will find their way into all basic 
industries, bringing about in- 
creased production and employ- 
ment, 

Washington realizes full well, 
of course, that this spending pro- 
gram is not endorsed by business 
and industry generally as a na- 
tional policy, but does feel that 
it will justify itself in giving a 
needed impetus to the resump- 
tion of production and consump- 
tion of commodities at more 
nearly a normal rate. 

The more careful observers 
here noted with satisfaction the 
slight but definite increase in 
motor vehicle production, and 
all emphasized strongly the key 
position of the automotive in- 
dustry in relation to the pros- 
perity of the country as a whole. 
The aggressive sales efforts be- 
ing put forward, and the gen- 
eral spirit of confidence within 
the industry were declared to 
be factors of the highest im- 
portance at this time. 

A straw-in-the-wind also is 
the fact that capital investment 
is going forward in some vol- 
ume among certain oil com- 
panies and the United States 
Steel Corp. Furthermore, pri- 
vate shipyards, already fairly 
well occupied, see more business 
underway through the Maritime 
Commission. 

Railroad carloadings, it is 
shown, have been acting fairly 
well; steel production is tending 
upward slightly, and the textile 
markets were a bit more active. 

The basic building industry is 
still in the doldrums, but this 
is a field which is expected to 
feel the effects of the federal 
spending program most  pro- 
nouncedly and with widespread 
effect. 

None of these current factors, 
it is seen, is of overwhelming 
importance in itself. But taken 
as a whole they may be highly 
significant. 

At any rate, a good many 
realistic observers here believe 
that in unison they are impor- 
tant, and they are likewise quite 
sure that the trend which they 
trace will become more marked 
with the passing weeks. 


Willys Sales Up 

VANCOUVER, B. C.—Canadian 
sales of Willys for the last three 
months have been well ahead of last 
year, declared W. B. Robinson, sales 
manager of Willys of Canada, Ltd., 
who is making a tour of Western 
Canada to visit Willys distributors 
and dealers. 
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LEARNING THE GOOD old American system. C. S. Fletcher, left, sales manager of 
Studebaker, and Arvid L. Frank, right, president of Studebaker Export Corp., show 
Michel E, Gerard (second from left), of Brussels, how Studebaker plans for world’s 
fair, Gerard is a nephew of the head of D'leteren Freres, Studebaker distributor in 
Belgium, The urtist (third from left) is Frank Wright, head of Studebaker’s art depart- 


ment, 





66 PRIZE PATROL BOYS were given a rousing sendoff at Detroit’s city hall this 
week by Mayor Richard Reading, Police Commissioner Pickert and Plymouth’s Vice- 
President Harry Moock, as the boys started on the 1,800-mile “history book” tour to 
Washington, New York, West Point, Gettysburg and other historic places in the east. 


Calif’s May 


Sales Exceed 


April, First Time Since °33 





Special to Automotive News 

LOS ANGELES.—California’s 
automobile sales records showed 
several hopeful indications, with 
May marks placed _ alongside 
those of other recent months. 

The May sales of 14,408 new 
cars set a new top for this year. 


Dealers in K. C. 


Expect Crops to 
Boost Car Sales 


KANSAS CITY.—New car 
sales in Kansas City continue 
well under the figures for last 
year, but dealers are looking 
forward to bumper crops in the 
Middlewest to create a new 
buying surge that will turn the 
sale curve upward during the 
summer months. 

Figures compiled by the Kan- 
sas City Motor Car Dealers 
Assn. show that May new car 
registrations totaled 773 as 
against 1,488 last year. May was 
a rainy month here and this al- 
ways has a tendency to slow 
down sales in this territory. 
Figures to June 1, however, 
show a little better percentage, 
the total for the five-month 
period being 6,317 as against 
10,124 last year. 

Commercial cars and trucks 
also showed a little better sales 
trend, with 98 registrations for 
the month as compared with 
153 a year ago. The five month 
total was 777 as against 1,193 
last year. 

Dealers are joining whole- 
heartedly in the national sales 
campaign, based on the “Lin- 
coln idea.” A large meeting, 
planned for this month and 
sponsored by the Kansas City 
chamber of commerce, is being 
supported by the automobile 
men. 





Pontiac Employes Picnic 
Will Be Held on July 1 
PONTIAC. — The annual all- 
day picnic for Pontiac Motors 
employes and their families will 
be held at Walled Lake, as in 


previous years, on Friday, 
July 1. 
Every indication is that the 


usual crowd of from 15,000 ‘o 
20,000 will be on hand. As iti 
former years, H. J. Klingler, 
| general manager; C. P. Simp- 
| son, general sales manager; Ben 
| Anibal, chief engineer; P. H. 
| MacGregor, plant manager; D. U. 
|Bathrick and V. L. Murray, 
assistant general sales managers; 
| F. A. Berend, advertising man- 
ager, and practically all other 
executives of the sales, manu- 
facturing and engineering de- 
partments, will be on hand to 
take part in the festivities. 


In making a gain over April, 
salesmen accoplished this year 
what they could not do last year, 
or in several preceding years. 
Not in 1934, 1935, 1936, nor 1937 
did May sales gain over April. 

The industry volume had fal- 
len 55 per cent below last year 
in March. That margin was cut 
down to 50 per cent in April, 
and narrowed to 48 per cent in 
May. So for the first time in 
three months sales were a trifle 
better than half those of last 
year. 

Passenger car sales totaled 
12,246. This was off 48 per cent of 
May, 1937. Commercial car de- 
liveries numbered 2,162, off 44 
per cent. 





Belfie Appointed 
Merchandising 


Head for Buick 


FLINT.—A. H. Belfie, for the 
past two years manager of the 
Chicago zone for Buick, has 
been named di- 
rector of mer- 
chandising with 
headq uarters 
here, according 
to W. F. Huf- 
stader, general 
sales manager. 

Belfie will be 
assisted by 
Hugh H. John- 
son, who will 
continue in his 
present ca- 
pacity as oper- 
ating head of the advertising 
department. 

Belfie first joined General 
Motors in 1919 as a clerk in the 
time and cost department of the 
Olds Motor Works, and since 
then has held many executive 
positions with the corporation. 
He joined Buick in November, 
1934, when he was named man- 
ager of the business manage- 
ment department. A year later 
he was appointed manager of 
the Washington zone, and on 
April 10, 1936 became Buick 
Chicago zone manager. 

Simultaneously it was an- 
nounced that C. Crawford Ed- 
monds, Pittsburgh zone man- 
ager since November, 1934, had 
been named to succeed Belfie in 
the Chicago zone, and John G. 
Davies, assistant zone manager 
of Buick in Buffalo, will suc- 
ceed Edmonds at Pittsburgh. 
Both men have been with the 
corporation for many years and 
each joined Buick in November, 








A. H. Belfie 


In the five leading counties, | 1934 


San Diego had the smallest loss 
from last year, the decline be- 
ing 34 per cent. The only other 
county in the 15 volume leaders 
to show a smaller decline was 
Stanislaus county, where the 
drop was 18 per cent. 

Sale declines showed little if 
any relation to prices of cars, 
but varied considerably among 
various makes. The first five 
best sellers had a range of de- 
cline from 38 to 54 per cent, the 
next five from 43 to 57 and the 
third five from 32 per cent loss 
to 107 per cent gain. All told 
there were sales of 24 makes. 


Seattle Mechanics 
On Lonesome Strike 


SEATTLE, WASH.—The me- 
chanics strike against all dealer 
shops began June 15 and at this 
writing no end is in sight. June 
21 the metal workers union and 
painters joined in the strike, but 
later in the day the International 
——e painters to stay on the 
job. 

Twenty-eight dealer shops are 
affected. 





Wright on Trip 
Through East 


DETROIT.—On his first trip 
east since he was called into the 
factory the latter part of April 
and handed the baton of vice- 
president and general sales man- 
ager, Walter F. Wright, of 
Graham - Paige Motors Corp., 
will call on distributors during 
the next three weeks, who last 
saw him when he was regional 
sales manager, headquartering 
in New York. 

Since his appointment, Wright 
has traveled the entire length of 
the Pacific coast and made a 
swing through the central terri- 
tory, calling on retailers and in- 
specting the factory field force. 








Company Moves 


DETROIT.—The Harley C. Loney 
Co., manufacturer of L & wheel 
balancing machines and _ weights, 
have moved from 16517 Wisconsin 
Avenue to a newly erected building 
at 16883 Wyoming Avenue. 
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GRAHAM AT THE OLD STAND. Storrs J. Case, Graham’s director of advertising and 
sales promotion, points out to Alfred Reeves, general manager of the AMA, the ground 
floor corner in Grand Central Palace, which Graham has occupied for the past five 

| N. ¥. automobile shows. Notification has been sent distributors and dealers, that the 
| company has reserved its usual space and will welcome any of the retailers who can 


attend the show. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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Opportunity Hammers 


- appallingly sharp falling off in dealer service con- 
tacts with customers at the end of three months war- 
ranty period, following the sale of a new car, is a silent 
but devastating criticism of methods of too many dealers. 
Few other businessmen have such direct opportunity to 
cement the friendship which is engendered at the time of 
the sale as automobile dealers have during the new car 
warranty period. Why doesn’t it click? 


It is a sad but true state of affairs that many new car 
buyers jerk their cars out of dealer service at the end of 
the warranty period — and sometimes before — for the 
simple reason that too many dealers, harboring the er- 
roneous impression that this is a “free service” period, try 
to impress the owner with the same thought. Often the 
owner brings his car in for inspection and lubrication and 
is told: “You’ll have to leave it here today and pick it up 
this evening.” No matter how meticulously the dealer per- 
forms the inspection and lubrication, in the owner’s mind 
there is always doubt. In too many cases even mechanics 
and floor men treat the getter of warranty period service 
with aloofness and disdain that makes him feel like a 
charity patient at a paupers’ clinic. Perhaps, his impres- 
sion is due to super-sensitiveness, but it is his impression 
which counts. 

Every effort should be made during this period to avoid 
creating such impressions. First, the owner should be im- 
pressed with the fact that, automotively speaking, the 
first three months are the most important. He should be 
made to feel that this period of service warranty has been 
set aside for the express purpose of giving the dealer an 
opportunity to make sure that the car is giving the owner 
the performance and comfort it was supposed to give. 
That the dealer feels that this period is an opportunity 
for him to look after the interests of his customer. At the 
end of the warranty there should be a mutual respect, with 
the only obligation on the part of the owner his sincere 
appreciation to the dealer for the treatment he received. 

When the warranty ends the dealer should impress upon 
the owner that a continuation of his service is a protection 
for both. In the case of the owner, when he experiences 
difficulty or parts failure, if he has consistently had his 
car serviced by the dealer, the dealer would have small 
ground for complaining of negligent service on the part 
of the owner. From the dealer’s standpoint there would 
be fewer complaints against the car, which now come from 
owners who do neglect service or inadvertently counte- 
nance inefficient service outside the dealers’ service depart- 


ment and then complain of the car when failure results. 

Surely this warranty period, upon which so many 
dealers frown, presents a golden opportunity to solidify 
the confidence which exists between seller and buyer at 
the time of sale. It is a period when opportunity not only 


knocks — it hammers. 
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By GEORGE M. SLOCUM 





BETTER TIMES Our national 
AHEAD! advertising con- 
vention in De- 
troit last week will go down in 
Federation history as one of the 
most successful in its long ex- 
istance. There was a big at- 
tendance from every corner of 
the country; an exposition which 
topped anything in size since 
the convention was last in De- 
troit in 1928 and I think ‘a 
good time was had by all.” 
* ~ * 


DURING THE three busy 
business days nearly 150 
speeches were made in the 
general sessions and in the 
departmental meetings, cover- 
ing all phases of the advertis- 
ing business. The interesting 
thing to me was that every 
speaker, no matter where he 
came from or what his subject, 
struck as a general theme, the 
absolute necessity of business, 
labor and government co- 
operating if we were to get 
out of the tailspin in which 
we find ourselves. This remark 
is trite and would have little 
meaning were it not for the 
fact that when all men agree 
on a single point at issue it 
must be given the proper 


value. 
a * * 


ON MONDAY of this week, 
three days after the convention 


closed, the market made a 
spectacular climb and_ by 
Thursday it was finishing its 


fourth consecutive day of steady 
climbing upward. I do _ not 
know how much affect the pub- 
lication of the speeches in De- 
troit and the radio broadcasting 
had to do with this change in 
spirit but if Monday, June 20 is 
to go down in history as I be- 
lieve it will, as the start of the 
climb upward, then perhaps 
some credit must be given to 
the convention which had for 
its now famous slogan, “Adver- 
tising Makes Work!” 


* * * 


ARTHUR BRISBANE used 
to say, “Always be a bull on 
America.” By which of course 
he meant that any man who 
sold America short was sure 
to lose out in the end. This 
country has a buoyancy which 
can be submerged only to a 
certain point and then it bobs 
up and floats to the surface. 

* * x 


THERE HAVE been a hundred 
factors which contributed to the 
recession we have just been 
through and no one can put the 
full blame on any one faction. 
Labor must, and I believe does 
stand convicted at the bar of 
public opinion, of forcing 
through last year’s abortive 
strikes, thus creating the first 
disturbance. Industries, finding 
themselves with inventories too 
large, stopped buying and with 
men being laid off in every city 
and village only one thing could 
happen. The general public lost 
confidence in the future, stopped 
buying, and the market an- 
ticipated this buyer’s strike by 
dipping more precipitously than 
it had even at the beginning of 
the great depression. 

* * a 


WASHINGTON is equally 
responsible because the papers 
and radio pick up every idea 
however crackpot it may be, 
which emanates from the Cap- 
itol and make it appear to be 
a decided policy, when as a 
matter of fact it may be only 
a passing fancy. 

THERE ARE better days 
ahead and I am one of those 
who believe we are already four 
days into the new 
G.M.S. 







period.— | 
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The Cats from Kilkenning Had Nothing on These 


will be observed upon request. 


Protection 
I have been a reader of Auto- 
motive News ever since it 


started. I have read a lot in 
your paper recently about “Do 
You Or Do You Not Want a 
Code?” 


Therefore, I am going to give 
you my opinion of what should 
be done to cure the ills of the 
automobile dealer today. I think 
the responsibility lies in the 
hands of the manufacturer. Not 
only one manufacturer alone 
could do this, but all manu- 
facturers cooperating together 
must give their dealers pro- 
tected territory and, also, de- 
mand in their contracts that 
every dealer must make a gross 
profit on his used car opera- 
tions. 

I sincerely believe, if this 
would be done, it would not be 
very long until the automobile 
dealers as a whole would be 
operating on a healthy financial 
condition and that we would not 
need any code whatsoever. What 
we need is quality dealers and 
not quantity dealers. 

This in my estimation would 
also be in line with our federal 
laws, because it would not be 


price-fixing or handicapping a 


good salesman. If a car is in 
better shape and has been taken 
care of, there is no reason why 
it should not bring more money 
than the same make that hasn't 
been taken care of. Why penal- 
ize with a code the customer 
that drives only a few thou- 
sand miles and takes good care 
of his automobile.—M. R. Purdy, 
Purdy Motor Sales, Van Wert, 
CG; 


Beg Pardon 

We read under “Sparks” in 
your June 18 edition of AN that 
“Dai Lewis, secretary of the 
Automobile Club of Buffalo who 
handled the Buffalo auto- 





In This Corner-- 
‘Wouldn’t Need Code---’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence 






mobile show ever since there has 
been a Buffalo automobile show” 
—and we wonder if perchance we 
who have had the responsibility 
of this event have been so un- 


obstrusive about it that even 
Chris Sinsabaugh, one of the 
Paul-Pry-know-it-alls of the in- 
dustry, is unaware of our exis-- 
tence. 

It is true that way back in 
the dark ages along about 1900 
when automobile shows were 
just starting to assemble and 
offer their wares to the public, 
the Buffalo Automobile Club did 
run two or three. However, this 
did not go on for long, for the 
Buffalo Automobile Dealers 
Assn. was formed and made ar- 
rangements with the Automobile 
Club to take over the running of 
the automobile show. 

Since this time, it is true that 

the Motorist, monthly publica- 
tion of the club has acted as the 
official program of the annual 
show, but this is the only con- 
nection the club has had with 
the show other than an exhibit 
which they have in the show 
each year. 
It is run strictly as an asso- 
ciation enterprise. The directors 
of the association act as the 
show committee, and the exec- 
utive secretary of the association 
acts as show manager.—M. M. 
Baker, executive secretary, Buf- 
_ Automotive Trade Assn., 
ne. 


Detailed 


Two or three years ago I 
wrote to you, protesting that 
your publication contained too 
much sales material and not 
enough engineering information. 
I, therefore, take pleasure in 
glving you credit for the detailed 
and very interesting discussion 
in your last issue, on the me- 
chanical developments of the 
Indianapolis race.—R. W. Sim- 
mons, Albany, N. Y. 
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JERSEY. CITY: 43 


~- UNITED AVTONOD 


Sausage Shapes 


Come on, now, don’t be so far fetched. How can new 
air defenses in England have one blessed thing to do 
with selling an American car to Americans? 

an @m @n Ge Ge 
Because it’s news—and the news has been making 
changes in the very Americans that buy Fords and 
furnaces, radios and rayons. 

It’s been changing Americans for some years now. 
It’s changed the people you know—it’s changed you. 
A few years ago, news was a pastime, take it or leave 
it, dip into it around election time and forget it most 
of the time. 

Then things happened. Abroad, dictators ripped 
out booming phrases of war and ripped up treaties 
and pacts. At home all the banks closed and a new 
era opened. Men began to ask other men about new 
bills, new taxes, new unions, new powers. It began to 
dawn on people that the news was something hap- 
pening to them—sitting up there in their business 
ledgers looking at them, perching on their tractors, 


| making marks or leaving blanks on their sales charts. 


| And now the news matters as it’s never mattered 


| 


before. Most of all it matters to the most intelligent 


people. The people with the bigger jobs and paying 
farms, people in the professions. People with the 
$599’s and $774’s for new Fords. 

There’s nothing casual about their need for the 
news. They care enough to want all the important 
news — straight, unsnarled, responsibly told. 

So 700,000 of them read TIME. Every week of 
the year they read TIME—tfo find out. 

And that has plenty to do with selling cars or 
anything else important to Americans. When you 
advertise to people who want to find out, who are 
eager and alert, you're getting your own news of 
new models, new prices through on the sharpest 
intensity level you can find anywhere. 

x *«* &* k kek 
And getting it through, in TIME, to people with 
money to spend this year. Ten dozen surveys prove 
that TIME readers have stability far above the mass 
average; 83% are of professional or executive sta- 
tus; they make a market that doesn’t dissolve under 
pressure —that stays secure. 

It stayed secure the last time there was pressure; 
during the six years of Depression I, advertisers 
discovered that, and TIME’s passenger car adver- 


TIME * THE WE Eg LY NEWSMAGAZINE 


over London can make more Fords go by 


tising rose 141%. Because it paid out, that’s why 
it rose. 

What’s so all-fired different about Depression II? 
One market dissolves, another weakens. Still an- 
other stays secure—makes a SECURITY BASE for any 
advertiser. TIME’s market stays secure. 

TIME readers just proved it all over again in a 
recent survey of 50,000 TIME families. Proved it for 
any advertiser. Proved it so specifically for passen- 
ger car advertisers that it seems like the selling 
argument to end all selling arguments: 
p= TIME FAMILIES PLAN TO BUY 91,000 NEw 3% 
w™ CARS THE BALANCE OF THIS YEAR. | 
pe OTHER TIME FAMILIES PLAN TO BUY -o 
pw 268,800 NEW CARS DURING 1939. om 

What's the price of getting your lick in to this 
market? Five to ten thousand dollars a page? No, 
that buys mass circulation, fine big masses. 

A TIME page costs less than $2500; thirteen pages 
cost $30,550; twenty-six cost $57,850. 

That doesn’t buy mass circulation—that only puts 
your news through to 700,000 substantial TIME 
families. ALL of whom want the news and a whack- 


ing lot of whom want new cars. a 
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29% of Cars Bought From Out-of-Town Dealers 


Closed Territories Hold Mote Travd — 
Solution to Ft. Wayne Case Cars Bought Outside Fort Wayne Up 10% in °37; 


(According to Cities and States) °38 Rise Seen 
FORT WAYNE, Ind.—A|tain redress in the great ma- 
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PROTECTS THE 
TIME BUYER 








Here’s a Sales Financing Service 


that Builds CGfood, Wu tor You' 


HE favorable impression that millions 

of retail purchasers of automobiles 
have of C.I.T. is one of the important 
benefits C.1I.T. has to offer you. Here is a 
fund of good will built up over the years 
..a fund that is constantly growing as 
hundreds of thousands of additional pur- 
chasers of automobiles make use of it 
each year. This fund of good will can 
mean much to you. When you're talking 
“how to pay” with a customer, a mention 
of the C.1.T. Budget Plan may be the 


deciding factor in closing the sale. 


There are a number of other advantages 
C.1.T. has to offer: 


—Ample funds for all requirements. 

—Tactful, on-the-spot credit investigation. 

—Immediate purchase of acceptable 
paper by local office near you. 

— Efficient, friendly collection service. 

—C.I.T. service is local in application, 
national in scope. It is not subject to 
local or regional economic disturbances. 

When you finance through C.I.T., both 


you and your customer benefit. i 


C. I. T. is the world’s largest independent sales financing institution, established in 1908, 
and serving dealers and purchasers everywhere through 182 local branch offices. Each 
branch is a self-contained, fully-functioning unit. 


Commercial Investment Trust Incorporated « C.I.T. Corporation, New York, 
Universal Credit Company - 


Chicago, San Francisco - 


Corp. Limited - Commercial Factors Corporation - 

Meinhard, Greeff & Co., Inc. - National Surety Corp. - Subsidiary Companies of 

COMMERCIAL INVESTMENT TRUST CORPORATION 
ONE PARK AVENUE, NEW YORK CITY 





Canadian Acceptance 


William Iselin & Co., Inc. 














Follow-Up Brin 


Actual Service Expenditure 


Averages $8.84 Under Plan 





DETROIT.—When a _ service 
station gets 203 actual service 
contacts, for an average ex- 
penditure of $8.84, as a result 
of sending out 880 letters to 
owners who have not been in 
for 90 days, the method followed 
is interesting to every service 
station. 

This showing, figuring out at 
better than 23 per cent, was ob- 
tained by H. M. Burton, serv- 
ice manager of the Chevrolet 
Retail Store here, upon inaugu- 
ration of a new follow-up system 
in April of this year. The heart 
of the system is an ingenious 
board so designed as to accomo- 
date the entire roster of active 
service customers — those who 
had been in within the past four 
months — and to provide in- 
stantaneous data on the fre- 
quency with which they come 
in. 

The Retail Store’s_ service 
books contain some 3,500 actual 


owners’ names. The operation 
of the board is most easily 
traced by imagining a hypo- 


thetical new customer. On his 
first visit to the station, a card 
is made out for him, and placed 
on the board, according to the 
date of the last service on his 
car. If he has not returned at 
the expiration of 30 days, the 
card is automatically transferred 
to a difffferent classification. If 
he does come in, it is moved 
back to the start, and the cycle 
starts over again. 

If 60 days elapse without the 
customer’s reappearance,’ the 
card moves into still a third 


category, and at the end of 90 
days, the letter mentioned at 
the beginning comes into play. 

When the board shows that 
an owner has remained away 
for 30 days, a post card is sent 
him, reminding him that regular 
lubrication is essential to maxi- 
mum motoring satisfaction. Since 
the station has a record of the 
mileage at which the car was 
last lubricated, this card has 
space for insertion of speedom- 
eter figures, and reads: “When 
your speedometer shows the 
figures below it is time for lubri- 
cation.” 

A certain proportion of owners 
requires only this reminder to 
bring them in. 

For those whom it fails to 
bring, a second card is provided, 
to be sent at the expiration of 
60 days from the last recorded 
visit. It too, emphasizes the need 
for regular preventive service. 
A third card, to be mailed after 
90 days, reads: “Chalk this 
down! It’s highly important! 90 
days since we last serviced your 
Chevrolet. Regular servicing is a 
very important factor in the 
operation of your car.” 

As may be inferred from the 
remarkable results cited in the 
opening paragraph, this letter 
is something extra-special in it- 
self. Here is what it says: 

“Dear——_———_ 

“You haven’t been in our 
service station during the past 
three months. You can’t blame 
us for being concerned about it, 
as your business is too much ap- 
preciated to: let it slip. away 


A COMPACT UNIT 





EVANS MONOWROL 
POWER SHIFT 


OMPACT in its design and simplified in operation, 


the new Evans Monotrol Power Shift provides the 


answer for remote control. 


The control lever, mounted on the steering column under 


the wheel, offers all of the features new car buyers have 


shown they want most—short lever travel, effortless move- 


ment, finger operation and the “feel” to which drivers 


are accustomed. 


The Monotrol Power Shift is a completed unit ready for 


production. Evans engineers are available to cooperate 


in designing the Monotrol Power Shift into 1939 models 


of passenger cars, trucks or buses. 


EVANS PRODUCTS COMPANY 


Fullerton at Greenfield ¢ Detroit, Michigan 
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SYSTEMATIC FOLLOW-UP of service customers, made possible by this special board, 
has produced remarkable results for the Detroit Chevrolet Retail Store service station. 
The board serves as a perpetual calendar, showing at a glance how long it has been since 
each of the station's active service customers has been in. At left is H. M. Burton, serv- 
ice manager, and at right, Helen Waring, who operates the board. 





without knowing the reason for 
it. 
“If the last job we did for you 
wasn’t satisfactory, we would 
like to know about it. If a mis- 
take has been made, let us do 
our best to rectify it. 

“We have built up a clientele 
of satisfied customers by taking 
a personal interest in the opera- 
tion of their cars . .. but our 
experience has taught us that 
periodical checking are necessary 
as little things can grow into 
large repair bills. Our service, of 
course, is to prevent motor mis- 
haps. 

“No matter what the reason 
is for your absence, stop in and 
see us. Let us have the oppor- 
tunity of inspecting your car. 

“Yours very truly, 
“SERVICE SALESMAN 

“P, S. Be sure and ask for me 
personally when you call.” 

The letter is signed by the 
service salesman who wrote up 
the job the last time the owner 
was in. And, in an amazingly 
high percentage of instances, it 
has obtained results. 

Where the results are not 
forthcoming within 30 days — 
making a total of 120 days dur- 
ing which the customer has 
failed to appear—the customer’s 
card is taken from the board 
and turned over to Burton, to be 
dealt with at his discretion. He 
investigates to find out why 
that owner has not appeared. 

One of four situations is us- 
ually found to exist. The owner 
may have bought some other 
make of car. He may have 
bought the same make, but from 
another dealer. He may have 
moved to another city or to a 
distant neighborhood. Or he may 
have a grievance as a result of 
his last service call. 


“The customer follow-up sys- 
tem we use would be well worth 
maintaining even if it did noth- 
ing beyond enabling us to lo- 
cate dissatisfied customers,” de- 
clared Burton. “In the great ma- 
jority of such cases, the diffi- 
culty is something that we can 
remedy simply, and the customer 
is restored to our books, a bet- 
ter friend than before. 

“Those whom we fail to bring 
back after 120 days’ absence are 
ordinarily dropped from _ the 
records. But even this isn’t al- 
ways final. Recently, in a 60- 
day period, we eliminated 700 
names. During the past week, 


young woman operator, who is 
thoroughly familiar with the 
operation of the board. Each 
customer’s card, in the perpetual 
calendar which the board pro- 
vides, moves steadily, automati- 
cally, toward the 30- the 60- or 
the 90-day classification. As each 
arrives at the stage at which a 
certain type of letter is indicated, 
the letter goes out. Two months’ 
operation of the plan has pro- 
duced highly satisfactory re- 
sults. 

The success of the follow-up 
system in bringing owners in 
for service, of course, presup- 
poses the station’s ability to 
handle their work right. Modern 
scientific layout, complete equip- 
ment, and factory-trained 
mechanics are essentials. 


Mass. to Clamp 
Lid on ‘Gyping’ 
At Fuel Stations 


BOSTON.—Massachusetts has 
definitely put the lid on “gyp- 
ing” at gasoline stations in that 
state through a law signed by 
Gov. Charles F. Hurley that 
goes into effect at once. It 
carries a penalty of not less 
than $50 nor more than $500 for 
violations. 

It provides that every retail 
dealer in motor fuel shall mark 
conspicuously his pumps with 
the price of the product con- 
tained therein. Also that no 
such price sign shall be larger 
than eight by 10 inches and that 
figures on signs shall be uniform 
in size, and no other fuel price 
signs shall be displayed on or 
about the premises. It will also 
end blending gasoline with kero- 
sene and other fuels and like- 
wise stop giving motorists third 
grade fuel at first grade prices. 

This law was passed after 
fighting for it several years by 
the Retail Gasoline Dealers’ 
Assn. 

Henry F. Long, commissioner 
of taxation and corporations, is- 
sued a statement that the new 
law would not only put an end 
to misleading prices but would 
aid his department to collect 
more gasoline taxes. It would 
also stop the practice of mixing 
gasoline with non-taxable sub- 





| stances such as kerosene. John 


12 of these customers came in| 
of their own accord for service.” | 


The operation of the system 
| requires the full-time of one 


H. McBride, state director of 
standards, and Richard Olney, 
necessities of life division, are 
going to co-operate in seeing the 
law is carried out. 





Definite Price 
Policy Slashes 
Used Car Stock 


KANSAS CITY, Kan.—Useq 
car stocks of the Perry Motor 
Co. (Pontiac) here in December 
1937, had a total dollar value of 
$23,000. Today this stock is ap- 
proximately $5,000—a figure at 
which it has been held consis- 
tently, in spite of the fact that 
this dealer is doing a normal 
new car business. 

Dealer Ralph Perry has adopt- 
ed the policy of placing a defin- 
ite price on the trade-ins the 
day they are taken in on new 
Pontiacs—taking his loss. or 
profit, as the case might be, im- 
mediately. Cars are honestly 
reconditioned, attractively dis- 
played, and consistently adver- 
tised through the medium of 
penny post cards and newspaper 
advertising. 

In addition to this activity he 
hit on a novel idea of moving 
his over-30-day used cars. He 
assigned one of his older used 
cars to each of his salesmen 
with instructions to stay out 
with it until sold, and not to 
return to the salesroom until he 
had some kind of a definite or- 
der for the car. His instructions 
were to bring the prospect in, 
even though the deal might not 
be a satisfactory one, so that he 
or his assistant could also work 
on the prospect and try to get 
the deal on a basis that would 
be satisfactory. 

Many deals were saved by 
having the salesmen bring their 
customers to the salesroom with 
the order, and, as a result three 
of the older used cars were sold 
the first day—the 11 others were 
sold within five days. 








Fatalities Down 20% 


WASHINGTON.—Fatal motor ve- 
hicle accidents in 127 major cities 
during the first 21 weeks of 1938 
totaled 3,033, compared with 3,778 
for 1937, a decrease of 20 per cent, 
according to the U. S. bureau of 
the census. 





Fourth Dimension, a regular fea- 
ture by Pete Wemhoff, offers news 
of automotive advertising. 
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HAND SNIPS 
ELECTRIFIED 


2400 SNIPS PER MINUTE! 


Production is made more efficient 
by using modern metal cutting 
tools such as the new Stanley 
“Unishears” made by the Stanley 
Electric Tool Co.. These highly 
stressed tools utilize materials sure 
to give long, trouble-free service. 
Worker comfort is increased by 
reducing size and weight of this 
unit. Stanley ‘“Unishears” are 
supplied in three portable models 
for cutting sheet metal and plate. 
These shears will do any job 
handled by hand snips, but with 
amazing rapidity—up to 2400 shear 
cuts per minute! Nickel alloy 
steels are used exclusively on all 
major elements of these Stanley 
tools to absorb the stresses 0 
high-speed cutting. These high 
grade, exceedingly strong Nickel 
alloy steels permit more compact 
design and lighter weight com- 
ponent parts than 
if plain _ steels 
were used. 


INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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Dealer Committee to Seek Reform in Contracts 


Empire Assn. Members 
Seek F actory Conference 


By J. Burr Bell 
Staff Correspondent, AN 

SYRACUSE, N. Y.—Jerome B. 
Rusterholtz, of Syracuse, presi- 
dent of the Empire State Auto- 
mobile Merchants Assn., an- 
nounces that he will shortly 
appoint a committee to confer 
with factory officials for the pur- 
pose of “bringing about reforms 
which are believed right and 
necessary for automobile dealers 
in New York State.” 

This is in accordance with a 
resolution adopted by members 
of the association at a conference 
held in Syracuse on June 8, the 
resolution asking for “an ade- 
quate and restricted territory 


and increased’ discounts to 
dealers.” 
Rusterholtz, as president of 


the association, this week is- 
sued a statement directing at- 


Aspell Assumes 
New Sales Post; 
Brunner Upped 


AKRON.—Thomas A. Aspell, 
for the past nine years general 
sales manager of the B. F. Good- 
rich company’s 
original equip- 
ment tire divi- 
sion, has been 
assigned to 
executive sales 
duties follow- 
ing an extended 








a 
Aspell 


illness, it is 
announced by 
S. B. Robert- 
son, Goodrich 
president. 

G. E. Brun- 
ner, formerly bed 
assistant manager of original 
equipment tire sales, has assumed 
the managership of the division, 
Robertson said. 

Brunner, in the rubber industry 
for the past 20 years, joined the 
Goodrich organization in 1928 
and has held various sales po- 
sitions with the company since 
that date. He will make his 
headquarters in Akron. 

Robertson also announced that 
Henry Little, manufacturers 
sales representative in Indian- 
apolis for more than 20 years, 
has resigned to accept a_sales 
capacity with National Safety 
Marker Co., Pontiac, Mich. 


GM Seeking Dismissal 
Of Finance Indictment 
SOUTH BEND, Ind.—In a de- 
murrer filed with Federal Court 
here by General Motors’ coun- 
sel, contending that acts charged 
against the corporation, its affil- 
iated finance companies and 19 
executives did not constitute 
ground for criminal action, an 
effort was made this week to 
obtain dismissal of indictments. 
It is not expected that the court 
will rule on the demurrer until 
the October term. The court ad- 
journs for the summer June 28. 
The indictment charged the 
corporation, its finance compan- 
ies and executives had coerced 
automobile dealers and discrim- 
inated against independent fi- 
nance companies. GM’s_at- 


T.A. 





G. E. Brunner 





| torney also posted $2,500 bond | 


for each of the defendants. | 
The demurrer did not attempt) 
to quash indictments also re-| 
turned against Ford Motor Co.,| 
Chrysler Corp. and finance 
companies, which also have to| 
be returned. | 





tention to the comparatively 
small cost of operating an auto- 
mobile dealership in “the old 
days,” and continuing: 

“Only two conditions which 
governed the dealer’s operations 
30 years ago remain unchanged. 
One is that he is still required 
to pay in cash for the cars he 
purchases, and the other is that 
his discount rate has remained 
constant. 

“But while his commission 
figure appears to have remained 
the same, it has actually shrunk 
to about 40 per cent of the 
dealer’s operating dollar, owing 
to the fact that trade-ins con- 
sume as high as 60 per cent, of 





merly his commission on 
clean sale of a $1,000 car grossed 
him about $250, he now has to 
sell the new car for $1,000, and 
two used cars for possibly $1,- 
500, a total of $2,500, for the 
same $250 commission, which 
brings his gross down from 25 
per cent to 10 per cent. 


“Members of the Empire State 
Automobile Merchants Assn. do 
not believe that a dealer can 
operate on a 10 or a 15 per cent 
margin, give the representation 
required by the factory and have 
anything left for himself. They 
believe that, contrary to the 
opinion sometimes expressed, the 
dealer will not give any more 
of his discount away if the fac- 
tory increases it, but must have 
a higher discount to meet condi- 
tions as they actually exist to- 


the operating dollar. Where for-' day.” 








‘| Armco Looks at the Record 


In Reply to Labor Board 





ASHLAND, Ky.—“The selec- 
tion of Charles R. Hook, presi- 
dent of the American Rolling 
Mill Co., by President Roosevelt 
to serve on the commission to go 
abroad to study labor laws in 
England and Sweden clearly re- 
veals the confidence the Presi- 
dent has in him as a fair and 
impartial leader of industry,” 
said Carl Jacobs, one of the at- 
torneys representing the com- 
pany in the labor board hearing 
which opens Monday in Catletts- 
burg, Ky. 

“The President’s selection of 
Mr. Hook as a member of the 
American commission evidences 
recognition of his ability as a 


progressive employer and his 
practical knowledge and under- 
standing of labor conditions. 
“As the chief executive of the 
American Rolling Mill Co., Mr. 
Hook has always been sympa- 
thetic and friendly with his em- 
ployes. Since the company was 
organized thirty-eight years ago, 
no Armco man has ever lost an 
hour’s wages on account of a 
dispute with the management. 
Mr. Hook personally developed 
the first plan of employe rep- 
resentation in American indus- 
try in 1904. His company pio- 
neered the introduction of the 3- 
shift system of eight hours each 
into the steel industry in 1917. 








FASTER THAN THE EYE... 


5000 pictures a second to show why modern cars have 3 grades of performance 


THROUGH A QUARTZ CYLINDER HEAD a 
special motion picture camera can now take 
**slow motion” movies of the actual combus- 
tion of gasoline. The picture you see here 
shows the start of a ‘‘knock.’’ Note the spon- 
taneous combustion of the fuel mixture on 
the side of the combustion chamber away 
from the spark plug (the lower part of the 
picture). Movies like this are regularly shown 
at the Ethyl! Motor Clinic—be sure to see it 
when it comes to your vicinity. 


HESE automobile and petroleum engineers are looking at a 
43 movie of a ‘‘knock.’’ They are seeing exactly why the per- 
formance of a modern high-compression car is largely deter- 
mined by the grade of gasoline used. You can save yourself many 
a‘‘poor performance” complaint by telling car owners what they 
can expect from each of the three grades. Here are the facts: 


Poor performance 
with ‘‘low grade’’ 
gasoline 


There is no anti-knock 
fluid (containing tetra- 
ethyl] lead) in“low 
grade”’ gasoline. Power 
is lost because the spark 
must be retarded to pre- 
vent ‘knock’’or"ping.”’ 





Good performance 
with ‘‘regular’’ 
. gasoline 


Most regular gasoline 
hasin it anti-knock fluid 
(containing tetraethyl 
lead). The spark can be 
considerably advanced 
for more power with- 
out “knock” or “ping.” 





Best performance 


with gasoline 


containing ‘‘ETHYL’’ 


Gasoline “with ETHYL” is high- 
est in all-round quality. It has 
enough anti-knock fluid (con- 
taining tetraethyl lead) so that 
the spark can be fully advanced 
for maximum power and econ 
omy without “knock” or “ping.” 


ETHYL GASOLINE CORPORATION, manufacturer of anti-knock fluids used by oil companies to improve gasoline 
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House Organ Helps to Boost Service Volume 


Also Aid El Paso Dealer 





By Al Paul Nelson 
Special Writer, AN 
EL PASO, Tex.—An import- 
ant cog in the well-planned 
program of building a $140,000 
annual customer-labor service 
volume at the Lone Star Motor 
Ce. (Chevrolet) here, is a four- 
page house organ called the 
“Lone Star Service News,” pub- 
lished monthly by the firm’s 
service department. 


Supervised by Horace Booker, 
service manager, the house or- 
gan circulates to 15,000 car 
owners in and about El Paso. 
Copy and pictures are original 
in most instances, and helps 
give reader interest to the maga- 
zine. The publication is usually 
filled with pictures of various 
departments of the Lone Star 
Motor Co., equipment, and men 
heading various departments. 


And because such care is 
taken in preparing this bulletin, 
much new = service business 
comes to this firm every month, 
according to Booker. Car owners 
who receive this bulletin month- 
ly cannot help being favorably 
impressed to the point where 
many of them eventually decide 
to try Lone Star Motor service. 


Booker says that in each 
issue he tries to stress one de- 
partment, so that readers get an 
idea of the completeness of 
Lone Star service. 


“In each issue, too,” states 
Booker, “we try to feature one 
of our service men, publishing 
his picture and a short biog- 
raphy on him and his ex- 
perience. This helps a lot in 
building staff morale and in 
creating customer interest. 


“In the period of a year we 
can usually cover all phases of 
service operation. We are now 
in our third year of publishing 
this bulletin, and we know that 
it pays. Many old and new cus- 
tomers come in for a specialized 
service and tell us their atten- 
tion was called to it by copy 
and pictures they saw in the 
Lone Star Service News.” 

Booker states that for the past 
six years Lone Star Motor Co. 
has been gradually working to- 
ward a departmentalized serv- 





The Importance 
of Being NEAREST 
When you stay at The Palace 
Hotel in San Francisco, you 
are nearest to the places you 
will want to visit —the things 
you will want to do. It stands 
where five principal streets 
meet— near business, finan- 
cial, smart shopping, and 
theatre districts. Its courtesy 
and comfort are a tradition 
—modernly interpreted. 


550 Rooms—each with bath 
From $3.50 (single) up 


The 
Parace Hore. 


Market at New Montgomery 
SAN FRANCISCO 


ARCHIBAID H. PRICE, MANAGER 
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ice shop, and a completely de- | 
| partmentalized service was 


tained two years ago, with 
resultant increase 


through greater customer satis- 


faction and smoother operation. | 


“Our house organ helps us to | 
advert'se this departmentalized | 


service, and to convince custom- 
ers such service is best for 
them. When customers know 
that we have a special radio re- 
pair man, motor tuneup man, 
valve reface and rear end man, 
etc., and that these men do 
nothing but their own special- 
ized work day after day, they 
have greater confidence in our 
service setup. When you have a 
staff of service specialists, all 
doing good work in their given 
lines, you can give better serv- 
ice than when you have a group 
of men who are called upon to 
do everything.” 


Contest Every Month 


Booker tries to keep one con- 
test on every month of the year 
for his service salesmen and 
mechanics, and this helps to 
boost customer-labor volume. 
For example a recent contest 
covering such items as brake re- 
line, valve refacing, lubrication, 
etc., had $100 in prizes if a cer- 
tain quota was reached, this 
amount being carefully deter- 
mined by averaging business on 
these lines over a three-month 
period. If the service salesmen 
sold more than 15 per cent of 
the quota another $25 was 
added to the prize money, and 
$25 for each additional 10 per 
cent increase. 


“Our men make their quotas 
on these contests in practically 
90 per cent of the cases,” says 
Booker, “and we also give the 
mechanics a chance to win $10 
and $15 monthly prizes for get- 
ting the most new customers. 
One mechanic brought in 40 new 
jobs in one month to win first 
prize. 

“When we stage a contest for 
service salesmen and mechanics, 
our customer and prospect list 
is available to them; they can 
either contact such people per- 
sonally or by telephone. During 
spare moments, service men and 
mechanics can retreat to the 
service office, make telephone 
calls to prospects, etc. They also 
do much of their telephoning 
from home at nights, and they 
like to do it.” 


Service salesmen and me- 
chanics are also given 10 per 
cent commission on tires and 
accessories, and this helps boost 
sales on such items, as well as 
increasing the alertness of the 
service staff. 


Efficiency Is Increased 


“We also have prizes oc- 
casionally for mechanics who 
keep their benches cleanest, and 
for those mechanics who have 
the least number of customer 
complaints, and this helps to in- 
crease efficiency,” Booker says. 
“One month we had no custom- 
er complaints on mechanics 
work, and this was a gala oc- 
casion. This is some record when 
you consider that we _ service 
practically 75 cars daily here.” 


Booker has a small placard on 
his desk, signed by himself, 
wherein he _ pledges himself 
voluntarily to attain a certain 
quota of customer-labor volume 
for his department for the year, 
and this helps to keep him and 
his men constantly alert to more 
business. 


On the walls of Booker’s of- 
fice, too, are signs on _ service 
department policy, which help 


pave the way for the settlement 
of numerous problems. Here is 
some of the copy: 


“Business Goes Where it Is 
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THREE ILLUSTRATIONS of the monthly house organ of the Lone Star Motor Co., (Chevrolet), El Paso, Tex., which the firm 
credits for a good portion of its thriving service business. The four-page magazine contains pictures and stories of the company’s 
service operations and personnel, plus helpful hints to car owners, more than 15,000 of whom receive the house organ monthly, 


Invited, and Stays Where it Is 
Well Treated.” 

“Consider the End of Each 
Transaction You Begin.” 

“Let’s Build Good Will With | 
Good Service.” | 

Booker states that the Lone | 
Star Motor Co. maintains a 24- | 
hour service policy in this area | 
—one of the few firms to do it— 
and that it is a paying proposi- 
tion from many angles. 

First, the 24-hour — service 
policy enables the firm to serve 
more car customers and get the 
work done more quickly. Sec- 
ondly, it enables tne firm to do 
a lot of used car cleanup work, 
and thus lessen the time period 
of each used car’s stay in the 
service shop. 


A. M. Andrews 
Ex-Hupp Head, 
Is Dead At 59 


GREENWICH, Conn.—Funeral 
services were held here Wed- 
nesday for Archie M. Andrews, 
59, former chairman of the 
Hupp Motor Car Corp., who 
died here last Friday. 


With a spectacular financial 
career behind him, Mr. Andrews 
became chairman of the board 
at Hupp in 1934. Litigation con- 
cerning Mr. Andrews’ control of 
Hupp was brought in 1935 by 
J. Walter Drake, a_ Detroit 
minority stockholder who 
charged the chairman with mis- 
management. 


Mr. Andrews was removed 
from office by federal court, 
which voided his contracts with 
the corporation and upheld elec- 
tion of new directors. The case 
was appealed unsuccessfully to 
the circuit court of appeals. 

Mr. Andrews also was a 
president of the New Era Mo- 
tors, Inc., which introduced the 
Ruxton, a _ front-wheel drive 
automobile. 








Vacation Booklet Is Issued 
by Studebaker for Owners 


SOUTH BEND.—A booklet, 
giving vacation instruction of all 
sort, has been prepared by the 
Studebaker Corp. for dealer dis- 
tribution. 

The booklet has 20 pages and 
is complete in its travel informa- 
tion, service hints and advice. 
A helpful list of “things to check 
on the car” opens the little vol- 
ume and it closes with a chart 
for keeping day by day expenses, 
mileage reports and information 


upon the performance of the 
car. Dealers are mailing the 
booklets to prospects and/| 
owners. 


AN’s Almanac, published once a 
year, is considered THE reference | 
book wherever automotive informa- | 
tion is desired. 








Evanair-Conditioning Line 


Is Announced for 1938-39 





DETROIT. — Evans Products —an organization comprised of 
Co. announces its new Evanair-| leading physicians, surgeons, 


Conditioner line for the 1938-39 
season, which includes the Deluxe 
Evanair and the Standard Evan- 
air. The Deluxe model is designed 
for all makes of cars, while the 
Standard has been developed ex- 
clusively for Ford, Plymouth and 
Chevrolet cars. This unit will sell 
in a low-price range. 

Exhaustive tests showed Evans’ 
engineers that the scientific point 





The Evanair 


for the intake of outside air should 
be no lower than the top of the 
hood. For this reason the Evan- 
air receives its supply of fresh air 
through an attractive hood louver. 
The fresh air is then carried 
through a sealed duct, direct to 
the hot water core after being 
filtered free of any foreign matter. 


Evans’ technicians assert that 
this system of introducing heated 
fresh air into a car is a direct con- 
tribution to health, comfort and 
safety, since it is said to eliminate 
the danger of the heating unit 
picking up dangerous fumes and 
gases from underneath the hood. 

J. C. Goldrick, advertising di- 
rector of Evans Products Co. 
points out that the Evanair-Con- 
ditioner is the only fresh air 
heater that bears the unqualified 
endorsement of the Societv for 
the Prevention of Asphyxial Death 













EXPORT POSITION 
WANTED 


Experienced salesman with 
14 years automotive selling— 
new selling at retail in Wash- 
ington—speaks 8 languages 
fluently—been America 3 
years—pleasing personality— 
best of references—wants 
conneetion in Export depart- 
ment and (or) connection 
during World’s Fair taking 
charge foreign visitors some 
automotive firm. Address A. 
N. Box 162, Automotive News, 
527 New Center Bldg. 


































health officers and civic leaders of 
the nation whose aims and pur- 
poses are approved by the Ameri- 
can Medical Assn. 

The Evanair is installed on the 
engine side of the dash, thus pro- 
viding unobstructed leg-room in- 
side the riding compartment. The 
only part of the Evanair inside 
the front compartment is the de- 
flector grille which fits closely to 
the dash. It is equipped with a 
fresh air shut-off. 

The temperature is regulated 
from the dash by controlling the 
flow of water to the coil. By shut- 
ting off the hot water completely, 
the unit becomes a fresh air ven- 
tilator, which is especially advan- 
tageous in bad weather when all 
windows must be kept closed. 


Peters Named 
Asst. General 


Mer. of MEWA 


CHICAGO. — John E. Peters, 
assistant advertising manager of 
The Fair department store here 
for the past six years, has just 
been named as assistant gen- 
eral manager of the Motor and 
Equipment Wholesalers Assn., it 
was announced this week by B. 
W. Ruark, general manager. 
Peters succeeds C. D. McKim, 
who has joined the National 
Standard Parts Assn. 


Peters has specialized in ad- 
vertising, merchandising and 
business survey work during his 
associations with The Fair, the 
Lord and Thomas advertising 
agency, the 1933 Chicago Cen- 
tury of Progress and the Chi- 
cago Tribune. His duties as as- 
sistant manager of MEWA call 
for aid to members in their sales 
promotion programs, with spe- 
cial emphasis upon synchroniz- 
ing manufacturer marketing 
plans and jobber merchandising 
activities. 

Another appointment an- 
nounced is that of Gustave N. 
Erlandson as field secretary. 





@ Last minute design prob- 
lems may need a Fresh 
Viewpoint. 






OFFICE MANAGER 


Seven years experience Gen- 
eral Motors dealer accounting 
and Parts and Service opera- 
tion. Familiar Motors Holding 


operating control. Wire F. E. 
Helberg, 2624 Sunset Ave. 
Utica, N. Y. 
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e e |Week’ s Production Holds Firm at 41,216 Units 
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Dodge should get about three days’ work this week|same as a week ago, and com- —— oot a | ‘ag ; an 4 : 
Ford continues on five days with rate firm ; , Pontiac 7,848 6 41,369 6 90,807 5 49,438 
, ys pared with 24,800 cars and |! Oldsmobile 7,620 7 38,816 7 83,451 6 44,635 
Graham ssseeeeeeSlackens to about one day currently|trucks in the same period of | Packard 4,235 8 20,949 8 46,256 8 25,307 
Hudson lus ane ae @Xpects two day’s work this week] 1937. Plymouth had 4,200, Dodge | Chrysler 4,021 | 9 | 20,637 9 37,885 10 17,248 
Hupmobile operations continue at standstill} ; “hrysler 650 and | Hudson 3,026 | 10 17,219 10 42,018 9 24,799 
tr seein tions’ tial “amet eel about 2,000, Chrysler 650 and | De Soto 2,940 | 11 15,533 11 31,386 13 15,853 
a nT oe Ceiseneee | Se Hote S00. | Nash 2,640 | 12 | 14,235 | 12 32,524 12)| 18,289 
PONS atsseeeeees plans on around three days this week} Nash’s 648 projection topped | Studebaker 2,546 | 13 {| 14,183 | 13 33,000 | 11 | 18,817 
_ Oldsmobile ...figures on three days this week! the independent group, followed | Cad.-LaSalle 2,208 | 14 10,741 , 14 17,849 15 7,108 
Packard will get about two days’ work currently|by Packard’s 600, Studebaker’s | Lincoln 1,364 15 7,678 15 11,351 | 16 3,673 
Plymouth pace steady on four-day basis this week|112 and Graham’s 90. The joo al oo re or 7 ae . oat 
: ° ’ | rana Ox ‘ Syde id 
Pontiac expects to get in two day’s work currently} miscellaneous group, according | Miscellaneous 195 1.129 1475 "246 
| Studebaker rate down sharply with one day expected|/to AN’s estimates, accounted for ai cinemas 


Willys saciedi ener GSagaaw eso assembly lines continue closedggown | roughly 3,800 jobs this week. | TOTAL 150,155 789,735 1,579,561 789,826 
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games’ were conducted in man-| SLE@L Activity Indicating 
Late Summer Revival 


ner of a massed battle between 
the East and West, with the 
Mississippi as the battle front. 


th Dimension 


The News of Automotive Advertising 











Eastern forces lined up 
under “General” R. L. New- 
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week as Youngstown Sheet and 































































































































































































































































































































































; YOUNGSTOWN, O.—Without | Tube operating officials decided the 
ES cena, saale an Seam definite evidence beyond a slight | to resume with Bessemer con- prc 
Combat York and are due to be ready under banner of “General” increase in operating rate and|verter at Campbell Tuesday. Jal 
A ; d tots te dene. September under the auspices of E. F. Upson, asst. g. s. m strengthening in the price of Only once before this year ex] 
gressive adcampaign 16 bu Robert Newcomb and Associ- ae ‘carried in |Steel-making scrap, belief is|have operations reached 32 per sea 
ness — oan a a oer ates, publications consultants. gy oo ia — “The growing that the steel market|cent. The output last week in un 
for William ag i: current| Newcomb will be executive sec- Sentinel” newssheet; pic- |as touched bottom and first in-| the district was 27 per cent. Of of 
issue of Banking, official pub of| TCt@Fy. torial “War Cry” was issued, | ications of the late summer |the 63 open hearth furnaces, 28 fac 
American Banking Assn. Administration of the group plus all-around burlesque of revival are being felt, it was in-|will be active and all three col 
Pa education through a. | ihe BE Hae oh tah kG; campaign. lane ae |e 
i tisi ing is . ’ ; _ week. ; 
ao only ‘means tying completely ne of N. e - ee Soe Final map showed little terri-| Consumers have worked off cb guy | mill care this ent 
within the control of business | editors on board are Merrick Jack-| torial gains by either force, but| inventories sufficiently to make |WeeX are among the est of re- di 
which can be used to counteract Mey Western ~— Co.; L. A.| fact high percentage of cities|current buying almost entirely — weeks and will continue act 
the side of the depression that is McVey, gn acuum Oil Co.; | exceeded sales quotas for month | for rush delivery, indicating the airly good throughout the week. ant 
a Thon ony Sh il OW Ce “4 i > was of more satisfaction to com-| steel is going into consumption Sheet and Tube has a hot and acl 
pointed out. H aa 2 e T i ous d Tel, | pany heads. immediately. Only slight quick- | Cld eae’ operation, but will the 
=: rE . 2 an > an — ening of demand is needed to not have any next week. Its r 
Organs Scheie pot aA Me oe of ot Outboards cause larger commitments. oa Rae * which resumed me 
Editors of house organs have|y pay News. es 3 Buying for start on 1939 +t “thi , a ae oper- de 
formulated an organization tagged | “* ~°!'Y ; Horace Heidt ether fans are to| model automobiles is likely to can mill. will = Brier Hill co 
the House Magazine Institute of | Battle be given 100 latest-model outboard start within a short time. Gov-| ‘ore operati ill also continue thr 
America. Purpose will be to “pro- A 1 tion bringing | ™°t°r® according to program’s|ernment spending is being put € operation. ' po! 
vide a meeting ground and idea : - a oe sponsor, Stewart-Warner Corp.|under way as speedily as pos- The McDonald strip mill has ice 
exchange where technical phases | Pesults, Vadilac-“awalle fas Just | Twenty-five motors each week will| sible and should indicate suf- resumed and will operate this 
= — —" magazines can a” aeleun an a an be given to those who tune in on| ficient steel to help the situa- a ae oo "ha a eae tin ey a 
e discussed.” é ; : at nearby es, operating last 
ooo to —— a library ee 7 aon”; ia prom) <9 ~ stage po weal a oe : mend — a Ware ee ha: 
of house organs and issue a ontest followed conventiona . ’ a r eel output will equal Apri is week. Warren plant finish- is | 
monthly bulletin to members. |lines of pitting against one an-|on his new Sunday evening time,| levels of about 32 per cent in|ing mill operations will be in- dis 
Headquarters are to be in New ‘other cities of similar sales’ July 17 and 24, over the Red chain.\the Youngstown district this! creased. cal 
Se eee ei Ni anit me 
New P Car Registrations, 40 States for May, 1938-1937 - 
ew assenger ar egis rauions, ates tor ay, - — 
| ____~~CHRYSLER GENERAL MOTORS FORD | NON-AFFILIATED 
| | | 
= ; | fs | ~ 
STATE S 2 ei; | | 5/24 | = 
be E s no} o D | - 
E/a|é : gale /ZiFE la] § 
- 3° om = — ee 
o o te Sig@izian | @i| ese iz2 = 
| | | 
Total, 12 States °38 1355 254| 6328 48; 541! 506) 837! 460 167) 35 30045 
for May 37 8057| 14955] 3247 24715) 15152 tee 15604] 182! 1372| 1355) 1986| 1123) 683| 43 62018 —y 
Arizona 38} «15 «17; 53) 71] 156] — 63 7 221 4 26) 14) +335) 107; 14) 121 2} 15) +22) 23) #13) 5) 1 693 f 
37, «= 37| = 31 77| 158| 3803 84, 5| 362 9| 59) 67| 586) 232) 12 244 2| 33! 32! 30) 31) 18| 1| 1280 Ari: 
California "38) 379] 326) 776] 1711) 3192] 1041/ 105) 2885| 122) 781) 689) 5623) 2044 186 2230| 63) 245, 193! 328) 358! 126! 23] 12381 
37] 633| 627| 1689] 2802| 5751] 1609| 143) 4590! 312| 1692| 1566) 9912) 4151) 266' 4417] 137/ 341] 412| 682) 640| 951! 51 23294 Gal 
ia 
| 783! 3417 | 76! 75) 68) 3 3576 Col 
coment ST asl Me] abt] abe] BL G2) ots] Hl M8] al el aze| ae oie] ofl off] ade) S| ofl aofl | BM | og 
, 1 89| 36) 1325] 66) 200) 146] 351| 158) 138) é| 6770 Cor 
Georgia 38] 26) 21; 105) 252) 404) 169) 14) 568; 12) 98; 91| 952) 620; 24) 644 2} 62) 30; 67; 31; 12; 6/ 2210 ™ 
210 
’37| + 82| 64| 276) 607| 1029] 195] 15) 1154) 47| 273) 199) 1496) 42| 1538 4| 124) 85) 142) 84] 655) é| 4950 Ge 
Idaho 38) = 26/ =—«10 38} 109) 183{ 48 2) 198 3| 36) 27 164 12| 176 50} 20; 2; 30; 9 If 7 
37] «=«29| 22 73| 158| 282] 49 | 366 3| 69| 47| 534) 365 12| 377 12| 85} 45/ 14) 49) 16! | 1414 ida 
Indiana 38} +129) 103 273 873| 1378] 366) 22! 1283) 32| 285; 260; 2248) 1104) 34| 1138 6| 129) 57| 77) 115! 36 12 6 
’37| +262) 230 733| 1462| 2677] 484] 31] 2280) 77| 720| 834] 4376) 3093) 51} 3144 21; 378) 288] 201] 416] 250) 9 11710 ind 
Iowa 38] 76) 38! 195) 652 248| 10| 1549 10] 147) 199) 2163) 1202; 21; 1223 z 105, 67, 57, «67, —««a17)—ti«*z 4668 
37] 168; 81] 402) 950 360! 9] 2280; 33| 338) 454 2206! 32| 2238 33| 220) 158] 112! 141| 77! | 8045 = 
Louisiana 38] 36) 25] «117 275) 9 453] 103/ = 8| = 566) 7 aI 69) 820) 569| 21; 590 1; 32) 17; 31/25; 20) 2] 1 
"87 38 19} 201) 421] 694 93| 6] 887 *| 143} 83) 1219) 926 23; 949 4 50| 43| 45) 46 41 | 3092 Lou 
Maine 38} 46) 34) 123) 325) 528] 183) 12[ 471{ 13] 111/ 145) 935) 375) 15/ 390{ 10! 64 47° #46 #32) «9 | 2061 
"37 73 61 177 413 724| 163] 14 685 29| 206| 257| 1354 703 | 22| 725 20| 95! 87| 105} 72] 33) 1| 3216 Ma 
Massachusetts 38} 163) 118) 458) 1225) 1964] 591) 45) 1348) 80| 576) 414! 3054) 1260 47| 1307] 10) 135! 169; 249; 108; 31; 6] 7033 
’37| +369) 299 1376 1968 4011] 852! 76| 3236| 194| 1139; 1000; 6497] 3235 72| 3307 68| 340 387; 592} 294) 171) $| 15676 Ma 
Michigan 38] 119) 118) 315| 783| 1335] 588! 57| 1638! 77! 322) 328| 3010] 1769! 87| 1856 16; 152) 110) 130| 66 31° 17| 6723 
37 i81| 145! 1483| 2926 5336 1650| 72| 6039| 249! 1579| 1781| 11370] 9267| 231! 9498 86| 671! 484] 773] 203] 329) 4 28753 Mi 
mince Ha BS] 2 Heel Sees] vel | duee| col den) fal cael aaso| S| aass| af] bel 220) a8) off) Rl 3] Be 
' 44| 300} 285| 181| 221/ 138) 2 11962 i, 
Missouri *38| 74| 65| 183) 621; 943| 289) 14| 1477) 28) 206) 173| 2187) 902) 40) 942 5| 53| 86, 99) 26 30| 4) - Mls 
| 3 4 4375 
’37| 125) 168|  6555| 1051) 1899] 384) 18| 23801| 46) 434] 421] 3604] 2068) 60| 2128 19] 127] 120) 195) 114) 85) t| 8292 Mi. 
ce 
7 8} 90! 94) 47) 651; 22! 4 | 2220 Mo 
Ropes LB] adel a Ha] | &] Seal flats) saul tog see] | atte] ol ws) |e | 
’ 1 5 55 51! 60! 45] 43] | 3517 Nol 
Nevada "38 H 6 20 35 66) 21 3| 44 $| 8| 10) 93 57 8 65 2 5) | 8| ll —_— 257 - 
37] +=«28) ~=25 30 68| 1651 49; 2| 149 9| 30| 35) 274) 101 11} 112 5| 15} 26! 21| 25| 9| | 638 Nev 
Neveaneairs “HB al at] atl sel ml fel lanl ol ood sal atl cel fl ol at S|] oe | 
, 111 373 11| 384 4 55; 49! 50! 30) 27] | 1705 Ne 
New Jersey 38} 191| 130) 394] 1050 saeal 723| 59) 1342) 90| 360) 522) 3096) 935 58| 993/14) 109) 158) 267; 103) 27 9 6541 ” 
BT} 404} 887} 1207) 1810) 3808] 1109) 110) 2639) 174| 976) 1206) 6214) 2742 89| 2831 59} 311| 303) 623) 320) 216| 13 14696 Ne 
Nevmeie a aT fl Bol asl Bl fl gel 2B) Bl tad eae TC] att 8) ad) afl] 
, 12} 221 1} 23) 11 19 | Ne 
New York "38| 666, 417| 1439) 3855| 6377| 2267| 217| 3607| 265| 989/ 1126) 8471) 2807 180) 2987| 29| 354. 285° 803 $8181 5, 4 ma ” 
__’87] 1852| 947| 3652| 5201/ 11152] 3231| 289] 6959] 607| 2829| 2749| 16664] 7721| 311/ 8032] 147| 799| 755| 16941 731| 376! 21 40371 Ne 
Ohio "38] 267) 238| 539| 1867; 2911] 742) 69| 2676 67| 471! 562) 4587) 2202) 77! 2379| 27| 198) 127| 223; 153) 42, 8| 10655 
37] 779| 784| 2048| 3707| 7309] 1532] 75| 6491| 181| 1492| 1968| 10759} 7286| 145] 7431| 130} 902! 608) 703! 570) 674! | 29071 oh 
Oregon 38} 46) 40 87, 172 aa 139, 14; 394) 10; 74; 83| 714) 281 22| 303| 28) 46) 59) 45, 45) 12) 3] 1600 
37] 73) 84| 208] 481) 846] 230) 5| 867| 23) 184| 284) 1593) 767)  39| 806 34} 108] 130] 62] 122) 98) 3 3801 Ore 
Pennsylvania "38) 595| 347) 913] 2536) 4391] 1300| 76) 2967; 103) 809) 764| 6019) 2000 91) 2091] 35) 291; 274) 491; 318) 100; 12] 14022 
pe 37| 1159| 871| 2770| 4934] 9734] 1908| 132| 6308| 263| 2022| 2132| 12765] 7297| 232| 7529] 172| 908| 949| 1240| 1110| 499 24| 34930 | pe, 
ac ee 
ee foe 37] = 33| 12; S68) 8) 97! 563 15| 578 4| 30| 56; 24) 35) 18) | 1889 ae 
Vermont 38} +22) #418) £56) 106; 202] 81 | 153 7; 43); 32) 316) 125) 5| 130 | 18) 16) 34. +11 6 — se - 
37] 31/29] 78| 126/ 264) 62| 3) 242| 16| 64| 54| 441] 233] 4| 287 3] _ 50} = 37| +35} =11!_~—22 | 1100 Ver 
Washington 38} 54/51] 125) 298) 528] 188) 12; 507); 14| 145 96) 962) 345) 23) «368 8| 79! 39! 35| 60) 15) 9 2103 
37] 114| 95] 300] 721| 1230] 283| 14| 1160| 36| 322) 340| 2155] 1065|  36{ 1101] 42) 174) 120) 115| 157\ 184 | 5235 Wa 
Wroning | tal lB asal_a_fl "| dsl asl)selotsh 2] atl of of) of at a] 
ee ec ee | | 4 245| 8| 253] 11!' 36! 21 10; 29} 21} 1| 925 we 
Total 40 States °38| 4021] 2940| 8657| 23989] 39607|12926| 971| 35997 1237| 7620) 7848] 66599) 28713) 1364) 30077| 338) 3026\ 2640 4235 2546\ 892 195| 150155 " 
_ for May '37| 8454| 7135| 23743] 42393) 81725]19361|1320| 68931| 2984/19454 |21280/133330] 78645! 2370| 81015] 1332| 8016 7169 10188 6923| 5223| 217| 335138 my 
~ Total to Date °38|20637 |15533| 44780107498 188448 |65375 4717194766) 6024|38816|41369|351067|166924| 7678/174602| 2134/17219 14235 20949 14183 5769, 1129| 789735 | ft 
4 mente — 40 ’37 seieee Vand teiepied cakes Gas oie ue aes eas 83451 ooeee tone 391929! 11351|403280] 6150'42018'32524 46256 |33000/22380! 1475] 1579561 sia 
states for May | | | | | | | | 
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Chrysler Service Program 
Awards Given to Nine 
































largest overseas distributors will 
have qualified for the award. As 
these distributors operate in ex- 
tensive territories and have 
many branches and dealer 
operations, the plan even at this 


















Summer Schedules Set 


By Automobile Plants 









































































































































49 states for May 


id DETROIT. — Responding to)vehicles during the period of | Stage of development is con- 
ed the world-wide Service Im-|ownership and operation. The|Sidered as eminently successful. 
n- fs gd initiated in|10 points in the program pro- t we ' two oan at an (Continued from Page 1) 
anuary by the rysler Corp.,| vide both a guid : o developments recorded on ' 7 ; 
ar export division, dozens of over improvement and a mains to charts in the Chrysler corpora- oe, i ih a a ae pos familie ay on a aac od” 
er seas distributors are breezing| gauge the results of efforts to|tion’s Detroit offices, it is aaa . il tor ‘he buildin a w sin ao a te web homer g 
in under full sail toward the goal | develop perfect service facilities. |T¢asonable to expect that the 215,000 aa nd pal aga eg ia th Chry. je ‘Co a re 
Of of 100 per cent perfect service| Realizing that the effective-|™ajority of its large and many|* 0s 0 the otic) quantity of| “K TK in’ aon ye 
28 facilities and the award of the|ness of the plan depends upon|°f its small distributors in| TQag°S (1G. (Nal quantity oe elon Co aig. tone net 
ee corporation’s bronze service|impartial judgment of distribu-|Countries abroad will have] “7, n0CC eo entory and|he enn ls socay nat 
el plaque. Even though require-|tors’ achievements and strict|ualified as being perfect in| 33° uy nge period will st t | pl: te will cpueins tareuah 
ments are stringent and rigidiy| adherence to th ; their service department opera- | Model ¢ ange period will start} plants will be operating through 
' ee. Ghee va — gidly ate 4 eee eee tions at the end of June and will be} most of July, and that the time 
is en a, e largest re any award is made, the . etet staggered over the period July| required for change-overs from 
e- distributors have already| corporation insists that each dis-| The group of distributors who| "~~ 7°", ust in the different dels wi 
se achieved the 100 per cent mark,|tributor’s service department be | Will receive the first awards are: a se with i i nt b ei Gunes models will not greatly 
k. and the plaques signifying their | letter-perfect on each of the 10|Ortega & Fernandez, Havana;|P Oi O giite September: | recen ee 
ad achievements will go forward to|P0ints before being entitled to Motores, S. A., Havana; Ewb- th namare f ‘the bu nase ft vt re eWhile bust i 
ill them immediately. the plaque. Rigid inspection of|lissements Brondeel, _ Brussels, | ;7© “e — fbi ge — il st ti ily usiness is on a sub- 
ts Tho 16-Polet Gervice hmmeove. each distributor’s service facili- | Belgium; Waymouth Motors, ~~ ‘ Pan an S ae close all| stantially lower level than it 
ad 2 Imp ties is made by the Chrysler | Adelaide, Australia; Wentworth plants at the same time. - | Was a year ago, he stated, sales 
a ment Program is designed to Corp. field service supervisor in| Motors, Perth, Australia; Win- The plants will close on an of our lowest priced car are tak- 
ill develop service facilities of the! cach territory, and his findings|terbottom Motors, Perth, Aus- | @Verage three weeks more than|ing an increasingly prominent 
= corporation’s distributors] must be checked and endorsed |tralia; Lane’s Motors, Mel- last year, which had the short-| part in what business is avail- 
throughout the world to the} py the executive manager of the| bourne, Australia; Buckle Mo- est change-over period in the| able. As a matter of fact, the 
os point where satisfactory serv-|territorial division before the|tors, Sydney, Australia, and| history of the industry. The|order situation is such that it 
i ice, lubrication, and repairs can} distributor can be approved as| York Motors, Sydney, Australia. | Te@son for the longer shut-down} was decided yesterday to in- 
‘is be provided for every car and| entitled to the award this year being caused by the|crease the production already 
ill th : ; te ala a a as severe drop in automobile sales;| scheduled for this month and 
t truck of the corporation after it In addition to the nine who ; ; ; ’ 
. has been sold and is in use. It}are now to receive the award Sakhnoffsky Retained Se OS eS ee | ine 
ns oe Se : : oad *} BUTLER, Pa.—Count Alexis de| the spring and summer of 1937. Both these statements sub- 
be is in accord with experience that]over a dozen other distributors | sakhnoffsky, exponent of modern| “As in former years, arrange-|stantiate the denial of shutdown 
n- distributors’ profits, and mew|have made such progress under | streamlines, has been retained by ments will be mad "in st t u blished in A 
car sales, depends in large|the plan that it is reasonably} the American Bantam Car Co., as : a Sent ten heen aa he ae 
’ tefact! ak tar d of the year | Consultant in redesigning interior which have no unemployment | News, June 11. In that story AN 
measure upon the satisfac lon} sure that by the end o ey | appointments and upholstery in| insurance dct in force to help| pointed out that, due to varying 
that owners secure from their]jat least 25 of the corporation’s | Bantam passenger cars. employes who need it; with a conditions and de- 
pieinicenienthe mands from the field, any 
imultaneous shutdown at all 
C ial Car Registrati 40 § for May, 1938-1937 | 2: i 
7 plants was definitely not in the 
; New Commercial Car egistrations, tates tor May, . picture. This story also pre- 
dicted that 1938 would hit the 
L——— tt. tat? ft tr — = 2,000,000 mark just about on the 
| a | = | | ; E | s nose or a little above. Present 
STATE a| S z | | | 3 | ~ | 3 | s aed aaa in the stock mar- 
s Q ° S | o | § | :, S et and commodity markets give 
3 3 | e E S | 3 | sig a | E 3 3 rise to the belief that fall auto- 
5 3 | a 65/48 |4 1 a | om | om Co | = |= | w mobile wy Naren Me better 
improvement than had been an- 
18 Total, 12 States 31) 10’ 2111; 79|' 16) 540) 12) 1467) 261 6| 5| 138] 34| 114| 39) i 44| 44) 22) 44] 5573) ticipated. 
93 for May teenie 371 23! 6! 3851! 133] 38| 953| 47| 3431 _ 689) 61] 11| 1146] 94/ 232! 60] 1) 57| 14] a] 26] sues Another factor contributing to 
30, | Arizona 7 °38 | vo | | i | 44) ot | | 16). | «4 i | aa 2! 154| this belief in the general im- 
7 ; 197 | 1] 179) : | a | 87 41) 2] | 24] 10] 5| 2 11; 6| 2| 1 407 | provement in dealer inventories 
4 | California 38] 9) 1) 690| 14! 260, 2) 499] 228) 6| 2/ 249| 31, 41| 39) | 47| 31/ 32; 34] 2215| with hopes expressed in some 
58 371 16] 2| 1123! 35! 1{ 453| 20/| 1038} 375] 47| 3] 317| 35| 95| 27| 3] 94/ 56/ 31| 47| 3818] circles that new car stocks in 
OOO LT LT a ae )lhlaehCUmtll lee rl re a the field will be at the lowest 
4 37] ~+| ‘| 217] 15] | 95] 1| 255) 59] 13] 1] 80| 5] 23] 5] | 12) 4] | 3] 788 Soe Se bean the oe = 
9S ; | 6) 114). 7| 6| 37) 2| 158) 25; 1| 2) 62) 10; 4) 7| 2) 3] 6] 3[ 4) 461]; ad i. i ee 
. | om ari | @| ane | 95] 16| 278] 58| 12) 5! 91| 29 | 30| 22| 5| 6| 14 | 10| 1001|38_ reported in the used car 
0 37] 7! 6! 296) 13| 8| | ei te} 9! =. =| markets, where in some cities 
0 Georgia 38] | | 199) | 6| 36) 3! 192] 18 1| ‘| 95) 5| 3 | | | 1| 2) 2{ 567] it is thought an actual shortage 
5 37, =| «=| «382| 4] | 94) 2] 477] 60) 8) 1) 104) 2) 13) 12) 5] 1] 1165) of used cars may develop be- 
4 Idaho 381 =| ~C|:S84 ; | 24 | | 66 7 | 2} | 60) | 4 1| | 5 | 1| 5 263| fore the end of the current 
6 37] =| =| «(152] 8 30|_ | 129 #39) 9| | 42) #1 9 4 15} 4) | 5} 447) model run. 
10 a 738] 11. | 323! 8] 1/119) 2) 221) 43) | 2) 156) 8| 20) 11] 1| 14) 18) 6! 1[ 955 
38 37, 2) 1! #765! 45! 3] 266! 7) 768 196| 15] 4| 416! 7| _79| 23| 16| 52] 35| 8] 10] 2713 
5 | Towa 38] 1] | 257) 16) 2) 68! 2) 197 14) 2) | 131) 1] 15) 5) | 38] | 2] 12] 728 
y ‘37, ~+| | 419) 27/ | 81! 4) 367] 51] 11/ 1) 195! 2| 39] 6] | 22] 2] 1| 1228 > ha 203A 
2 Louisiana 38). 1 +1 185) 3| | «+341 #+| 145) 25) | | 7) 2) 6 2 3} 1) 2 2 | 486 
5 37] | | 285! 4) | 56] | 340) 21) 4} | 107} | 9] 3] | 5| 8| 1| 2] 845 
6 Maine 7381 | 2! 175! 3) 1| 55! 2! 183] 25! iT as Fn frfrtitf#iny nt 1 499 
3 ‘371 11 | 275! 2! | 50] 11 827] 55! 9] | 42} 2] 17] 1] | 5 2| 789 
6 Massachusetts *381 111 71 251) 71 25| 134) 11) 329) 43) 2) 1| 84) 33) 23) 12) 1) 1| 10; 3 5 ~ 993 
3 a ’37| 25| 14] 506] 21] 10| 183! 13! 691 _146| 25] 4] 107) 15) 47 18} 10| | 5) 21) 16] 1877 
3 | Michigan — 38) 1) | 302) 8! 4! 121) 5| 372 [| 3] 103' 2) 16) 12! 2; 3) 8 3] 1020 
7 "837i 2 | 755| 16] 12] 234! 22| 913 217| 36! 1! 168! 6| 43| 25! oe | 27] 7 1| 6] 2491 
2 Minnesota 38 | | | 253) 11] 2) 60) | Pe a ‘ a] | 2 a 2| a 3i 2 3 733 as 8 8 
5 37, 8! | 5S11{ 21) 3] 136] 2! ¥ 14} 2| 238 5 7| 10 19} 3 10] 1605 K 
2 a 38) 2). | 397) 181 | 58) 5| 206 32) | 2| 147 8{ 10) 13) 2) 3| 11 ‘| 919 NICKEL CUTS TRUCKING COSTS 
9 ‘37, | | 688! 23] 5! 119] 8] 463) 164; 4] 1| 205) 10| 35/ 3/ | 6) 22 1] 1657 —_ ea 
0 ui ——_——"as—] 1 rT 62 7 al | TI ae Tl 218 A million dollars worth of garbage 
- ontana ; \ | 4] | trucks for the Department of 
9 37] | | 165) 9} | 25] 7! 1767 = 25) 6} 1) 72) | at} 2} | 12} 15) | 827) sanitation, City of New York, 
7 Nebraska ~— a 38 | | | 164! 4! | 43) | 146 7 | | 80) 1| 9| 11! | 1| | | 466 marks the development of a new 
7 37] =| | 230] 141 | 35! =| 206 37! 3] 104| 4] 13! | | 4! 1) | 1) 652) type of equipment for refuse hand- 
8 Nevada ers —_— | | aa [ |) Oo | 26 4| 6; 1) 2 4 | | 65| ling. This purchase was 300 GMC 
4 ‘s7i | | 64{ 12] | 15] | 63} 26) 4) | 19| 2) 38! 1) | 18] | | 8} 225) trucks, fittted with special refuse 
5 ; ——3a a1 48) Ter 42 a TT 9 4 41 l a | 142| body units. These body units, 
.=_———— ‘yt toatl | Leal | 158] 22] a] a] 19] 3] 6/2) 1) 2] 2] | 2] 392 made by Gar Wood Industries 
6 —- 981 111 14| 372! 20| 5| 122' 7| 291) 69) 8 1/1 148] 33) 34] 14] 5| 3) 30! 6! 4] 1197) 4nC.. are equipped with mechan~- 
2 New Jersey 2 17| 21| 604! 99! 16! 193! 14! 588) 124| 17/22! 198] 70| 74! 11/11| 21/ 47] | 10] 2157 ical loaders and dual hydraulic 
2 | New Mexico — eet eee ar tc ase ae | 1 1 | a ee oe 
ar | {ae a | 251 | at] tf ni 31 gl_ ati Ti_ | 8i_4l_ "| 2] ro) body, construction is the use of 
1 — 4381102 821 739! 41| 70! 357' 9) 660) 307 10) 7| 390) 105! 78° 24/18) 14° 77! 8 25[ 3123 Fatal 
. | ve | 981 1187! 75! 52] 532! 25! 1192] 324) 20/ 15) 421! 125] 106’ 35] 48| 33/ 68| 1| 19] 4404) {tal weight, cut hauling costs. 
5 _'37| 28) 98 1187|_75! 52) wel Se) i= 23 Sti be eae ~~ |“Yoloy” is Youngstown’s Nickel- 
1 ne — war) a a) CP, 36| | | «#50 3| 4 | | § 5| 4 3 353 | lighter gauges. “Yoloy” also resists 
Oregon 38 | 
3 ‘37, | | 294! 5] | 79| 15! 281 60 9| | 94/ 3| 20) 6] | 18] 15) 5| 4 908| corrosion, highly scart & 
0 ee 4981 171 33! 557143! 4| 2641 11) 417] 119 6! 4) 302! 53! 73! 35/10! 21| 19| 10; 22] 2020) handling ash and garbage. High- 
. | poe 3 57 92) 1145! 76) 12| 525! 16! 1017] 303! 7/9! 502) _67/ 101| 89| 15| 74] 60| 1| 55] 4112) grade materials keynote this ad- 
cneeeeaiidiamiaitienia —; — mT al aa _ oe oa a vance esign which saves tax 
9 South Dakota 38 | | 61! 4) is 57 sai 2) | 4 9} 9! } i | " | oo payers’ money. Major parts of 
3 37| | 99] _ 5 23] 1} 115 4 the GMC engine and running gear 
[a —— 738) 13! o|a)tiOYSC*«dYSC(<i SCC t‘]S#*aK)SOC27) Oo) CB) a 159 | me = = es 
v Vermont ue =e | : } 9| | 106 OF | \ 31) 2! 7\ 1| \ =, 1 229 units are almost 
s "371 2] at ; = —_— 7 5 36 : . = 5 ; . za invariably made 
Washington 38 | 127] 3| | | 37) 3 5 | | 5 | f Nickel alloy 
——— ‘ar | | 312! 10! 6! 99! 3] 321] 95/ 14! 3) 148) 11! 16! 9 25 14) 2) 10] 1098 ala ee 
5 Se ‘oat CT:S~=<‘iSté‘(i‘ KR SCt;:C 17! 39) 8 24 2 1 2 I 140 | 
5 Wyoming a 78! 3| 24 2! 77 10 38 a 2 5| 17 | 270 | THE 
8 ose 79911931159 8555! 337150 2746 82 6996) 1561 54 38 3485 355 549 268 44 203 295.131 194] 26395) INTERNATIONAL 
: Total 40 States 381193115 3 > 6 ovou, Sve: a) ant ep oa ae "| Foe! 419) e7) 9fa] FORTE | 
| toa Er [ioieseral Ts il suea Sas mL SSS et SeELT, Be Se a ee NICKEL COMPANY 
eee ie es 193 52733 185 5S 5 39. 5! 397 200 22246 1561 3397 122. 5 862 152 > 1060] 158945 | 
| ¢ manene pete 3/844 724|77842 3943 |539 24380 '1156/91975|18440 21121639 29615 2380 4436/1918 580 2190 2687 432 |1340]268172 INC. New York, N.Y. 
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Used Car Index 


The average used car 
prices, taken from the 
weekly Used Car Selling 
Prices chart, shows the 
following for weeks ended: 

High Low 
Jan. 29 $572 $501 
Feb. 564 484 

578 509 

563 495 

555 502 

556 496 

556 493 

555 

539 

550 

557 

552 

542 

546 

553 

538 

542 

536 

527 

540 


Used Stocks Cut 


In San Antonio 
During May 


By B. C. Reber 
Staff Correspondent, AN 

SAN- ANTONIO, Tex.—Used 
car operations in May, as re- 
ported by the 20 dealer-mem- 
bers of the San Antonio Auto- 
mobile Trade Assn., showed a 
slight improvement over April, 
although still well below 1937. 

The month opened with 1,501 
units on hand. Total sales for 
the month were 1,066, for a unit 
turnover of 71 per cent against 
62 per cent for April. Total 
value of the cars sold was $300,- 
864, giving a turnover value of 
65 per cent, against 56 per cent 
for April. 

The average value of the cars 
sold was $282, a slight increase 
over April when this figure was 
$280. At the end of the month 
there were 1,451 units on hand, 
a slight improvement from the 
preceding month, having a total 
valuation of $440,100, and an 
average valuation of $303. Aver- 
age valuation of the cars on 
hand at the end of April was 
$308. 

During April there were 959 
units sold for a unit turnover of 
62 per cent, a total valuation of 
$268,082, a turnover value of 56 
per cent, and an average valua- 
tion of $280. There were 1,501 
cars on hand at the end of the 
month, with a total valuation of 
$462,423 and an average valua- 
tion of $308 each. 

May, 1937, reports showed 1,- 
313 cars sold for a unit turnover 
of 81 per cent, a total valuation 
of $353,922, a turnover value of 
83 per cent, and an average 
valuation of $270. There were 
1,632 cars on hand at the end 
of the month with a total valua- 
tion of $432,008, and an average 
valuation of $256 each. 

For May, 1936, reports showed 
1,150 cars sold during the 
month for a unit turnover of 90 
per cent, a total valuation of 
$294,224, a turnover value of 86 
per cent, and an average value 
of $256. There were 1,330 cars 
on hand at the end of the month 
with a total valuation of $340,- 
196, and an average value of 
$256. 

During May, 1938, there were 42 
units junked by five dealers, hav- 
ing a total valuation of $782.91. 
and an average valuation of 
$18.64. For April, these figures 
showed 54 units junked by nine 
dealers with a total valuation of 
$942.78, and an average value 
of $17.46. 








AN has over 200 correspondents 
in strategic points throughout the 
United States and the world, io kcep 
its readers in step with march oi 
events throughout motordom. 
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Telegram; Atlanta Georgian, American, Constityu- 


Actual top and bottom prices on 1935, 1936 and T > . 
1937 Used Care, an advertised in local ; ~ tion; Cleveland Plain Dealer; Detroit News; Chi 
Se caeediaaeechre en. se ar e in rices Rorald-Bacadner, Minneapolis Journal; St. Leute 


of current week. SEDAN prices only used in this com- : 
parison. Newspapers co-operating include: Boston Globe-Democrat; Kansas City Star; Denver Post; 
Los Angeles Times, Herald & Express; Seattle Times. 


Globe; New York Times, J 1-Ameri . World- 5 ° 
ee ee eee ee (As Advertised, Week Ending June 11, 1938) a 
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Buick "41" “37[$ (8 725-8850'8695-8795 $735-3795 $ EE (a | i$ 8757-879 
36] 485. 194) 465- 725) 535- 595) 525-595) 299. 390, ee 585 24 540- 595 
35] 365-450) 1345-445) | 345-395 | 495 559 $22. 470 
Buick 37| 895 | _795- 995) 765- 895 | 795 ee ae 895 _|_-829- 895 
*50-60" 36| 550 | 675 | —ssé|:«365- 795! s«*:«CS98S = ts 85 os 779 | «626. 664 
"35 375- 525! | | | 905. 465 ae 
Chevrolet "37 450- 575 375- 575! 565- 575! 485- 499) 345- 445) 395- 575 __ | 445- 545] 535-545) 545-625) 595- 625) 474. 568 
Master 36] 365- 435° 250- 485! 295. 445) 325- 435) 292- 375 335- 455 419-188) | 335+ 469) 395- 475) 395-525 _ 341. 469 
"35 215- 375' 195- 369! 269- 325) 245- 345) 197 | 245- 280) 349- 395) 275 297- 345) 345- 385) 295- 425. 395- 124 277- 345 
nn 
Chevrolet °37| 465- 595! 525- 625] | 385- 575 157% |__| 495+ 595) 525- 675) 540- 695) 679 524- 627 
Master °36| 425-475) 375-495) | 395-445 _| 365-475) 445- 495] [445 | 445-485! 395-559 __| 41. 478 
De Luxe —_°35| | 289. 427/ | 325- 365) 200 | | 395 | | | 395 301- 336 
Chrysler Six °37] 495- 695| 545- 795! | 495- 745! 550 > aE a |_| 645-845) 735- 765| 825 i G12- 745 , 
7°36) 595 | 485- 525] | 375- 525) 395 465-495. 565-597, | 565 | (595-650) 165 | 675 | 518-549 
*35| 399 | 395- 495| | 365- 445 | 345- 375) 495 | 495 | | 395 | 475 | 421. 447 
Chrysler _°37]_745- 795| 675- 8691 895 =| 775 | l | 1 | | sis J 
Fight °36| 580- 745] 549- 599] | ' 595- 695) | | sd: 6 45e 875] 495-799, |: 573-743 
7351 | 419- 465] aes | | 545- 585] 595 | 520- 548 
De Soto —-°37| | 595- 645) | 625- 685! 195- 562! 565- 645! 697- 745| 675 | 595 | 695- 750| 695- 735| 794 |_-643- 683 
"36| | 395- 495) | 445- 535! ' 450- 495) 397- 450] _| | (| 629 |: 463- 521 ; 
35] 3701195 So aammeed ~_| 295. 385) [325 | 395- 425| 425 —«| 345 335- 353 
Dodge °37| 595- 739] 490- 720] 495- 695] 525- 685] 467- 597! 539- 595] 695 | | | 595 695| 695- 769) ____|_ 506-688 
"361 400- 575] 335- 489] 350- 495] 348- 495) 249. 395) 375- 495) 450- 545! 397- 195) 425- 545) 475-545! 350- 565) 595__|_: 396. 520 
°351 295- 445) 245- 389] | 295- 385! | 275- 395! 497 ' 345- 397) 285- 395) 385 | 285- 435) 489- 495 340. 422 
Ford °37| 355-545] 395- 525] 425- 495] 345- 545! 320. 474! 375- 485! 495- 525! 365- 495|_475- 195|_465- 565) 459- 545) 525-595 417- 535 
Standard °36| 325- 445] 225- 425] 295- 389) 225- 395’ 185- 255! 250- 365! 335- 435! 285- 387) 325- 395, 425- 450) 325- 395, 395- 425 300. 406 
°351_175- 285! 135- 269) 145- 255! 165- 295 115- 147! 165- 275) 279- 325) 245- 265! 195- 325! 285- 345) 275-295) 285- 345 205- 290 
Ford °37| 485- 565| 449- 595| | 435- 545! 516- 548) 485- 525| 529-595] | 565 | 585___|_-425- 595| 665 | S14 568 
De Luxe  °36] 375- 425! 325- 449) | 265- 395! 245- 295! 395 | 397. 450! | 395 «| :435- 465) 350- 595] 465 | 355. 423 
°35| 210- 290! 295- 365] 195. 265! 225- 299! 159 1295. 295, isd] | 285- 325! 345- 365) 225- 315) 240- 295 
Graham *37| | 475 | | | | kT td 9S | 085-635 
°36| 374-379 #=©5©6|t~é<“C«~*S*S*S ac... he | 525 | 375- 425| | 425- 443 
°35| od | 295. 3251 195 «| :235- 260) | 85 | 205- 345) 251- 272 
Ne en ee nig ST TIS | I a SS 
Hudson Six °37] a he | 645 |: 499 |__| 6% ; lr es | M |__| 565- 606 
36] 369 | 495-595) | | 1345 | 495-545) 397, | 5595 | 497 __| 574 | 471. 490 
*35]_ 395 |_ 385 | 1295 | | 225- 335] | | 425 ] | 345- 367 
Hudson “37,615 | } [Se 67s; | | 580. 645 e 
Eight 736] 445- 595) | —-  . | 495 | | | | - | | 470. 545 t] 
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Hudson =—_°37|_ 399 | | 195- 525! 392 | 435- 575] 585 | | | | 450. 475) 745 500. 528 ; 
Terraplane °36] 299- 445| 275- 450] | 3 1365 | | 375 | 325- 400) 479. 485) | 495 373- 424 
°35| 265- 345) | 295 375——«d! | 275- 285! 415! | 345 | | | 310- 325 
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LaSalle "37|_ 735- 995! 895-995) | 649 | 875- 92 | 975 (925 | 725 | 1045-1095) moan 

°36| 565- 695] 540- 695! 595- 695' 695 | 445 | 545- 625 1 67~—«L 625 | 745 | 695 | 779 628- 670 

"35 415- 495 || 475-495) | 415- 445) c | 445-525! 650 _|_595 500-534 
Linzoln- —°37|_ 875- 995| 745- 865] | 799 | 649. 797| 845 | | is _|_775- 950] 895- 945| 995 __|_822- 899 
Zephyr 36] 645 | _550- 689) | sss} 477-505] 595 | od 745- 795) 550-795) 795 |_622- 701 b 
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°36] 395- 475| 295- 529! 365. =«=| 2 ~~ ~~+~| «339 | 305- 450] 7: 9 . pe | 358- 432 I 
735) ee ee ee oh canceanilimmiamaliae te 
Olds Six °37| 645- 699] 645- 675! | 645- 725! 569- 587! 595- 695) 795 | 675 625 | 595- 785| 765- 824) 655- 714 | ty 
°36] 435- 565| 395- 585] 385- 445! 435- 521! 329- 465! 425- 1951 497. | ——<“(«~*‘Y«KS- «5B 495 |: 495- 525) 655 462-532 h 
°35| 362- 395] 295- 475! 295 | -205- 395| 265. ~~«| «345-395. SSS«|:Sts*<i«é‘«‘*‘*«C# TS 395) 395~ 550] 425- 475 340-404 pe 
Olds Eight 37] 715- 825| 685 . 795 . 695 "697 | | | | 697- 745] = | 714. 740 a 
°36| 475-575 |_| 475- 495) ne ee (as | 689 | -559- 588 a 
°35 | 399- 515 i eo ree — |45 1465 #2«|. '/ | 423- 462 Cc 
Pontiac Six °37] 665- 705] 570- 725) 595- 675| 585- 695| 495- 567) 595- 635 675 | | 645- 655) 695 | 565- 675] 729- 789, 620- 687 «| om 
°36| 427- 525) 345- 595' —s|:-295- 525] 329- 395! 395- 195] 545- 575\ 445 «|: 295- 495) 495 [525 | 595 426-515 p 
°35| 369- 375] 445 | | 219. 389! 225. 245) 345- 395! 295- 409) 365- 445) 365- 395) 395 |_|: 539 | 356-403 'e 
Pontiac "eT : a | | | ‘ | | 795- 845, 710- (92 = 
Fight ———————|hlhL!mhLCU!C CULO, TC mh :t:C~S:S SSS 4 | 425 |__| 488-515 as 
"35| (425. | c aa Se ee —_ a | | [425 Otis 
Packard 120 °37] 745 | 675- 865 900 —=«|«2595- 765\ 625- 695 595 [795 | | 895 |: 895- 995] | 747- 805 | 
7°36) 595- 645] 495- 625| 600 | 495-575. s=«|«ABS- 595,s—~=~—SC“‘CSCOC#d#C#OSSS~ 6885 | | 699-755) 565-640 | 
°35|_395- 525| 475. 495|___ |__| 305 | 365. 305| -+(| 508 ~+4(| 495 —*S [ss [466-492 | 4 
Plymouth °37] 450- 615) 395- 5751 545-575) 382- 395 $45- 515) . 625 575- 645] 565- 395| 595- 695] 508-585 | 
°36| 420-475) 275- 435) 365- 445) 365- 165) 295- 207) 350- 395) 425- 195| 365 | 365- 475| 375- 475] 425- 495) 485 |_-384- 462 
°35| 275- 345| 275- 360| 195- 3451 275- 355 240 295- 325,395 | ts*~*~«é‘CS«C8S- 335] 350- 445|——S—=~«~S«‘iH | 309-3164 
Plymouth — "37 595- 625! 475- 795) 645 7 485- 595) 425-475, 475-535, 577 | | 645- 675) 500- 595) 704- 739) 553- 620 
De Luxe —°36]_ 395- 495] 395- 195] 395 |: 365- 475) 299 445 he | 380- 495) 425- 495| 380- 545) 495 | 397-453 | oT 
°35| 239- 395) |. | aa8. aes | 265 369. 395) | :295- 325] 395- 465) 489 |: 335- 388 fi 
Studebaker 37] 675 | 785 645 | 655 695 | 634 | 685- 685 2 
Dictator —°36| 465 505. ~*| «495 195 | 50 |_| 525+ 545 
. 7 —_ , . . q 
Studebaker °37 5- 945] 74! 675 | 762-7 ni 
President "36|_ +73 a ¢ ; "I j | 475 
35] ae Sane. 1 ee ee . 
Willys 37] 295- 395 325 345 295. —|«275- 295 295 $15- 445, 349 . 345- 445) | 326- 354 te 
36] ~ | 295- 245 et OY ar ghee Ce fa |? di 
*35] ~. 7 “—————[ | $48. 295 25 | 295- 205 e 
National Average, All Makes 3488-8540 . 
Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled 
exclusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona-fide top and = 
0ttom prices have been compiled from published figures to establish the trend of the market and the resulting aa 


national index. Where no prices are quoted, no car of make and model was offered during the period covered. | re 
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and Selling 
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TRAILERS 
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Private Operators Form National Assn. 


Truekin’ 


-——_oe—_ 


One Long Year 
Trailers Hit First 


Depression Born 
Builders Producing 


——>— — 
by 
Jack Weed 





UST A YEAR AGO now we, 
who were up to our neck in 
the coach trailer business, began 
to realize that the slow-up in 
business affecting the house 
trailer industry was more than 
over production by the increased 
number of manufacturers who 
had entered this greatly publi- 
cized field. Trailer sales man 
agers found ihzat they were 
contending with conditions 
which had up to that time neve: 
been a part of their problem — 
the people who wanted to buy 
just didn’t have the money nor 
could they get it. The recession 
had started in. 
- .: - 
TRAILERS, BEING A new 
luxury to must buyers, were 
among the first lines of business 
to be hit. Only those who use 
trailers as mobile or semi-mobile 
homes consider the house trailer 
as a necessity. Even the farmer. 
who can use his coach as a 
domicile four to five months out 
of the year and go to Florida or 
California economically and in a 
manner of traveling which 
pleases him, looks upon the 
trailer as being expensive. We 
know now that it wasn’t the 
“trailer bubble” that had burst 
as many claimed, but that pur- 
(Continued on Page 5. Col. 1) 





New Law Carries. 
‘Amendments to 


¢ 


Motor Carrier Act 





Gives ICC Additional Powers | 
in Regulating Rates 
and Tariffs 





WASHINGTON.—The Lea | 
bill containing amendments | 
to the Motor Carrier Act, 
which was passed in the 
closing minutes of the 75th 
Congress last week through ef- 
forts of Rep. George G. Sadow- |} 
ski, Michigan, arrived on the 
desk of President Roosevelt late 
this week for his signature. | 
Some important changes were 


made in the bill at the last min- 
ute. 


Several of the amendments 
were sponsored by the Ameri- 
can Trucking Assns., the most | 
important being the deletion of 
the provision giving the ICC 
power to suspend carriers’ oper- 
ating rights, without hearing, 
for violation of the commission’s 
insurance regulations. However, 
the ICC’s request for such power 
in regard to carriers’ failure to 





file tariffs and schedules. of 
minimum rates, was left in the 
bill. 


A second ATA -sponsored | 
amendment enables motor oy 
riers to borrow up to $100,000 
on short-term notes, without the 
ICC’s permission, thereby giv- 
ing carriers a chance to buy | 
equipment on time and_ to 
finance the annual purchase of 
license tags from states. Under 
the old law, carriers could | 





(Continued on Page 3. Col. 1) 


ATA Sets Oct. 31-Nov. 2 


For Conclave in Detroit 


WASHINGTON. — American 
Trucking Assns. will hold _ its 
fifth annual convention in De- 
troit on Oct. 31, Nov. 1-2, it was 
decided by the executive com- 
mittee last week. Hotel head- 
quarters for the conclave have 
not been selected as yet. 

Final decision on the staging 
of a truck show in conjunction 
with the convention will be left 
to Ted V. Rodgers, ATA presi- 
dent, although discussion at the 
executive committee meeting in- 
dicated that none would be held 
this year. 

Other business at the meeting 


last week included instructions 
to J. Ninian 3eall, general 
counsel, to study possible ar- 
rangements with the Canadian 


government allowing U. S. mo- 


tor carriers to traverse the 
southern peninsula of Ontario. 
from Detroit to Buffalo and 
vice versa, in bond. 

Herbert Qualls, assistant di- 
rector of the U. S. bureau of 
motor carriers, told the com- 
mittee that the bureau’ soon 
would have 94 supervisors in 
the field to bring about better 
enforcement of the motor carrier 
act. 

In addition to Rodgers and 


Beall, those attending the meet- 
ing included W. H. Brearley, 
Valter F. Carey, James B. God- 
frey jr., Charles J. Yokom, 
Merle Fullerton, E. Ward King, 
Sam Ziffrin, Chester G. Moore 
and P. W. Fuller. 





| sight. Too long this great mass of truck owners, without | 


Lea Bill Awaits Signature of Roosevelt 


SS e 


5 Mass Ownership 
|| Joins in Move for 
Legislative Voice 


AMA Loans Truck Secretary 
To Aid Organizing 
Of New Group 


| WASHINGTON. — Forma- 
tion of a group to represent 
'the highway transportation 
interests of shippers and 
| farmers was undertaken this 
week at a meeting of the Or- 
ganization Committee of Private 
Motor Truck Operators. 

The committee’s action was 
prompted by representatives of 
farm and_ industrial shippers 
who, in recent months, have ex- 











GROUP OF ICC officials at the housewarming party, opening American 
Trucking Assns.’ new Washington headquarters last week. Left to right, 
Commissioners B. H. Meyer, Carroll Miller, and Marion M. Caskie, and 
Secretary W. P. Bartel. See story on page 4. 


An 
Editorial 


Voice of the Mass 





oe of the Private Motor Truck Operators 
Assn., now under way, is a step in the right direction. | 
Its founders deserve great commendation for their fore-| 











pressed the growing need for an 
organization to present the views 
of private truck owners both 
nationally and in the states. 
101 -..| R. J. O’Hare, International 
ier thy ot nose geal back and forth between warring | 4.0n. of Milk Dealers, was made 
| . 
: temporary chairman. 

Every law, which puts an unwarranted and harmful re-; The other _— - the 
striction on truck operation in any one state, hits every cen mae ‘Socios 
truck owner in the state as well as the organized common | ton: P. H. Ducker, Automotive 
and contract carriers. ' Council, Los Angeles; Robert C. 

During the past 10 years there has been a constant oes; lke Se 
barrage of restrictions which have seriously hampered | ington: O. M. Kile, Mail Order 
trucking operations within those states borders, but which} Assn. of America, Washington; 
in several cases have actually outlawed thousands of|Emory C. Rice, American Bak- 
trucks then in operation. oe en ae 

Every regulation forcing a truck to meet severe me- | stitute: F. E. Mollin, American 
chanical requirements in one state, which are not called | National Live Stock Assn., Den- 
for in the majority of others, increases truck costs, and| (Continued on Page 5, Col. 1) 
results in higher hauling costs to the public and to thelr “a ] C ts 
truck owners who use their own trucks to carry their own| F CGera 4UuTtS 
merchandise. ° , 

This new association is being developed to give the| Prices on COE 
| great truck-owning public, whose vehicles represent over T ine $35-$60 
: . : 4 € Dedesy™e 
|80 per cent of the truck registration of this country, a 
| voice in the constant sniping warfare being carried on re-| pgpRorr. — Substantial price 
|lentlessly between the rails and the intercity carriers.|reductions on cab-over-engine 
Fighting for uniform laws, benefiting all truck owners,| models is announced by R. W. 
has been Automotive News’ constant endeavor since its|Ruddon, president of the Fed- 
inception eral moe Truck Co. The cae. 

. ? : ; ; |tions in list prices range from 

The new association gives this mass truck ownership a| $35 to $60. 
voice in the matter of taxation as well, and when once or-| “The cab-over-engine type of 
ganized may be able to convince the legislators, who| truck,” Ruddon said, “is becom- 

; ; 5 ‘ . |ing more and more popular in 
evolve the taxes, that the truck is a vehicle of great ne-| any lines of business. This 
cessity to the welfare of the nation and should not be held | naturally has brought about a 
in the same category as cigarets and amusements, when it| greater production of our cab- 
comes to carrying a fair proportion of the tax burden. ee soil = 

aa s : ) »S rucks have bee - 

Fully realizing the great importance of this proposed|ther increased through the ad- 
association and the great need for having it organized|dition of many new Federal 
upon a proper and sound basis, Automotive News ates | “er ee a 

Blaine ; E ae eee em ee As a res ) 1 : 
wishes to commend the committee in charge of the initial|),oportion of our business being 


an increased 


organization work for having the foresight to acquire the| in cab-over-engine models, we 
services of an able, experienced truck association man to|naturally have been able to 
carry on its organization work. The truck committee of |make certain purchasing and 

* | production savings. These sav- 


the AMA is to be commended for loaning its Arthur C.| 


; : passing along to the 
Butler to the new organization. 


ing we are 
| buyer. 
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Livestock Drive-Ins Boosted 


To 52.05% of 


Total Receipts 





DETROIT.—Rising trend to- 
ward motor trucks for live- 
stock hauling, which reached 
52.05 per cent of total receipts 
in 1937, is spotlighted in a recent 
governmental statistical sum- 
mary. 

The fact that livestock “drive- 
ins” increased from 1.61 per cent 
in 1916 to a peak of 54.85 per 
cent in 1936, covering 17 major 
markets, is significant to truck 
manufacturers, dealers and 
salesmen who are now, or 
should be, working on prospects 
in the farm areas. 

According to statistics of the 
bureau of agricultural econom- 
ics of the U. S. department of 
agriculture, total drive-ins by 
motor truck in 1916 were 984,- 
559 out of total receipts of 61,- 
100,023, while in 1936 total 
drive-ins by truck had increased 
to 27,104,590 out of total recipts 
of 49,418,327. In 1937 the total 
receipts were 46,415,024, while 
total drive-ins were 24,159,415, 
or 52.05 per cent. 

The percentage of drive-ins 
by motor trucks for each year 
would be much larger if Chi- 
cago, with much the largest pro- 
portion of total recipts but com- 
paratively low per cent drive- 
ins, were not included. But even 
for Chicago recent figures are 
significant. In 1937 total motor 
truck drive-ins at Chicago were 
31.74 per cent as compared with 
only 4.02 per cent in 1929 and 
13.61 per cent in 1932. The 
drive-ins as Souix Falls for 
1937 were 97.23 per cent; In- 
dianapolis, 94.41 per cent; Okla- 
homa City, 87.44 per cent. 


Play Important Role 
From all this it can be seen 
that motor trucks are playing 
a very important role in the 
livestock industry, an industry 
that accounts for a large propor- 
tion of farm income. Farmers’ 
cash income from livestock and 
livestock products in 1937 repre- 
sented 50.35 per cent of the total. 

In 1936 it was 56 per cent. 


The motor truck has won a 
special name for itself in haul- 
ing livestock because it is such 
an efficient time-saving unit. 
With the motor truck the farm- 
er can quickly get a load of 
stock on its way to market to 
cash in on favorable prices re- 
ported to him by radio or tele- 
phone. Less handling of the 
stock, more careful and quieter 
loading and unloading, ability to 
make quick runs at night in hot 
weather, smoother transit made 
possible nowadays by better 
highways, adequate springs, 
pneumatic tires, and efficiently 
arranged bodies are also con- 
sidered by farmers as definite 
advantages of the automotive 
method of livestock transport. 

Again, by the use of motor 
trucks smaller shipments may be 
profitably made and so mixture 
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of strange animals is not neces- 
sary and farmers can spread out 
their shipments, sending stock 
only to market when fully fat- 
tened and thus able to bring 
higher figures. 

But motor trucks are essen- 
tial equipment in hauling many 
other kinds of farm produce. 
Some 25 per cent of all motor 
trucks are employed in the agri- 
cultural industry. As a group, 
farmers are the largest users 
of motor trucks in the country. 
In the transport of milk or 
cream, sacked or bulk grain, 
baled or loose hay, shelled or 
ear corn, cotton, fruit, vegeta- 
bles, butter and eggs, chickens, 
coal, lumber and general ma- 
terials, feed, or any other of the 
numerous products that need 
hauling to and from and on the 
average farm, modern-day mo- 
tor trucks have become real 
money and time-savers. 


Boost Marketing Radius 

Motor trucks have also in- 
creased the marketing radius of 
farmers. They tend to stabilize 
prices of various farming re- 
gions. By means of the telephone 
farmers can solicit bids for their 
produce from various places. 
With the knowledge that the 
farmers have motor trucks, buy- 
ers bid more carefully, for they 
know only too well that the 
farmers are no longer tied down 
to their closest markets. 

In the new order of produc- 
tion by means of larger-capacity 
power equipment, which has 
been adopted in so many im- 
portant grain-growing sections, 
the motor truck has all but sup- 
planted the horse in the trans- 
port of grain to elevators. 

Specially designed, modern 
motor trucks are also provided 
with features such as two-speed 
rear axles that facilitate the 
movement of heavy loads of 
grain from any part of a soft 
or rutted field where a combine 
may be operated and out to the 
highway via rough lane or, if 
the field borders a highway, 
through ditches beside the road. 


Changes Brought About 

Again, interesting changes 
have been brought about in the 
marketing of perishable truck 
and fruit crops by means of the 
motor truck. As soon as growers 
of these perishable crops get 
their produce picked and crated, 
their one big thought is to ship 
these crops to the best paying 
markets in the shortest possible 
time. To sped the movement 
of these, motor trucks are quite 
generally being used by com- 
mercial growers and frequently 
trips of hundreds of miles are 
being made to reach _ profit- 
paying markets. 

Another very _ important 
money-making farm product 
that is generally speeded to 
market in motor trucks is milk. 
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TYPICAL OF THE MODERN uses for trucks on farms. 
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rt Shows Increased Farm Truck Use 
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Top shows 


sprayer operated by truck (International) engine through power takeoff; 
for general farm use tank can be removed and body substituted. Second 
from top, trucks like this Chevrolet now bring the mill to the farm. Third 
from top, hauling stock to market in this International truck, enabling 


farmer 


panels like this Dodge are widely used by poultry and egg men. 


to take advantage of high market. 


Fourth from top, half-ton 
Bottom 


photo, dump body is growing in popularity since it allows farm work such 
as this field liming operation, and also makes possible renting truck for 


road work in slack times. 


Shown is 144-ton International. 





Truck Show Space Half Rasiidcall 





NEW YORK.—With 45 of the 
nation’s leading commercial 
automotive manufacturers re- 
serving approximately 50,000 
square feet of space to date for 
the fifth annual National Motor 
Truck Show in Commerce Hall, 
Port of Authority -Bldg., here, 
Nov. 11-17, and with an ad- 
ditional 15,000 square feet ten- 
tatively engaged, interest has 
been keener this year than ever 
before, according to J. F. Win- 
chester, president. 

Those reserving space to date 
are: 

A. W. Wheaton Corp.; Mar- 
mon-Herrington Co.; Fruehauf 
Trailer Co.; Brockway Motor 
Co.; Fleet Owner List Co; 
Mack Truck Co.; White Motor 


Co.; Heil Ca.: Bendix-Westing- | MacCormack 
house Air Brake Corp.; Divco-| Brass 


General Motors Truck & Coach 
Co.; Silent Winche & Crane; 
Four Wheel Drive Corp.; Wal- 
ter Motor Truck Co.; Young 
Windows of America; Inter- 
national Harvester Co.; Walker 
Vehicle Co.; Timken - Detroit 
Axle Co.; Wagner Electric Corp.; 
Wheels, Inc.; Thornton Tandem 
Co.; Continental Motors Corp.; 
Quaker City Iron Works; Motor 
Improvements Corp.; Fuller 
Mfg. Co.; United American 
Bosch Corp.; Reo Motor Corp.; 
Studebaker Corp.; Dodge Bros. 
Corp.; De Luxe Products Corp.; 
Bendix Products Corp.; Ford 
Motor Co.; Highway Trailer Coe: 
Clark Equipment Corp.; Cleve- 
land Pneumatic Tool Co.; Gar 
Wood Industries; Hegeman- 
Corp.; Imperial 


Corp.; Lockwood Auto- 


Twin Truck Co.; S. F. Bowser! motive Products Corp.; Schwartz 
Corp.; Hercules Motor Corp.;' & Nagle Corp.; Col. Beacon Oil. 


—— 
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=e |Silver Dome 


Is Acquired by 
Kozy Coach 


KALAMAZOO, Mich. —C. m. 
Lutes, president of the Kozy 
Coach Co. here, announces ac- 
quisition of Silver Dome, Inc, 
by his company. Both Silver 
Dome and Kozy Coach are num- 
bered among the pioneers of the 
coach trailer industry. 

Norman C. Wolfe, president 
of Silver Dome, will come here 
to take charge of the Silver 
Dome division of the consoli- 
dated company. 

Moving of $100,000 worth of 
stock and machinery of the 
Silver Dome company to Kala- 
mazoo has already started. Lutes 
has leased the former plant of 
the Voightmann Metal Window 
Corp. tc be used as the Silver 
Dome division of the Kozy 
Coach Co. The modern one- 
story building will have 50,000 
square feet of floor space. 

The Silver Dome division will 
be competitive with Kozy Coach. 
It will be independent in manu- 
facturing operations as well as 
in sales. The Silver Dome 
coaches will be in a price 
bracket slightly lower than Kozy 
coaches but yet in the high 
quality field. 

“It is our plan to have Silver 
Dome coaches coming off the 
line as early in July as pos- 
sible,’ Lutes explained. “The 
coaches will differ in design and 
shape from our regular Kozy 
Coach line. Several new models, 
embodying features never be- 
fore shown, as well as innova- 
tions new to the industry, will 
make their appearance in the 
Silver Dome line. An announce- 
ment will be made on all these 
matters as soon as definite in- 
formation becomes available.” 








Company Wins 
Labor Test Case 


HARTFORD, Conn.—The state 
board of mediation and arbi- 
tration has ruled for the em- 
ployer in the re-hiring of truck 
drivers who served terms for 
conspiracy growing out of a 
strike here. = a 

Wishing to test the unions 
power in demanding that the 
convicted men be re-hired, a lo- 
cal trucking company refused to 
take back one of the drivers. 
A strike resulted, but employes 
returned to jobs after a few 
hours when agreement was 
reached to arbitrate. 

The state board ruled that the 
company could exercise its dis- 
cretion in returning the men to 
work, and if the company saw 
fit to give the man his job, it 
would be with the understand- 
ing that it would not be estab- 
lishing a precedent that must be 
followed in other similar ‘cases. 





New Tire for Commercial 
Trailers Just Announced 
AKRON.—Operators of trac- 
tor-trailer units have in many 
cases been troubled by unusual 
conditions of tire wear on the 
trailers, according to engineers 
of the B. F. Goodrich Co. Most 
of this unusual wear, the en- 
gineers determined, has been 
caused by the wiping action set 
up by the non-skid tread design 
on tires for free rolling wheels. 
To overcome this condition, 
the Goodrich company has just 
introduced a new heavy-duty 
trailer-type pneumatic tire, de- 
signed especially for use on free 
rolling wheels of trailers, 2- 
though it performs equally wel 

on the front wheels of trucks. 


Fourth Dimension, a regular = 
ture by Pete Wembhoff, offers new 
of automotive advertising. 
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In addition, the House passed 
an amendment permitting the 
ICC temporarily to approve the 
operation of the properties of 
one motor carrier by another in 
a case where an application for 
approval of the acquisition is 
pending, and where the delay in 
passing on the application 
in injury to the 
motor carrier operations or the 
cessation of service. 


might result 


i i a 


amendment, the ICC would be 
required to give carriers at least 
15 days notice before suspension 
of operating rights. 


Are Non-Controversial 


in one or two 
stances, the legislation calls for 
amendments to the Act which 
are more or less “ 
versial” and designed to allow 
the ICC to speed up administra- 
tion of the law. 


a NU wwe wa FF F 


amendments to the bill. 


One provides that only carriers 
subject to Part I of the Inter- 
state Commerce Act must prove 
that acquisition of a motor 
carrier would improve their own 
service to the public and not 
unduly restrain competition. 
This would make such proof ap- 
plicable only to railroads and 
railroad-owned carrier facilities, 
and would exempt such carriers 
as barge lines and interurban 
lines from furnishing such proof. 


The second was a clarifying 
leaving no doubt 
that in cases where a carrier de- 
i increase its rates the 
burden of proof with respect to 
the necessity for an 
rests entirely on the carrier. 


In addition to changes already 
mentioned, the bill provides: 


That the commission may de- 
i when necessary, 
combinations of various types of 
motor vehicles, such as tractors 
semi-trailers, 
used to constitute a single motor 
vehicle within the meaning of 
the insurance and safety regu- 
lations, and others which have 
been or will be prescribed by 
the commission. 


May Waive Hearings 
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discretion as to 
whether a recommended order 
and report should be required 
expedite action in 
cases where expedition i 
sential. (The present statute re- 
quires such a recommended re- 
port and order 
and the lapse of 20 days after 
the issuance for 
tions before the order can be- 
come effective). 

That in emergency cases, the 
commission may 
temporary authority 
more than 180 days, 
hearing or other proceedings. 

_That the commission, 
may waive public 
hearings on proposals of con- 
solidation, merger, 
lease, or unification by carriers, | 
if a hearing is deemed unneces- 


on every case, 


filing excep- 


issue carriers 


That the commission may re-| 
quire the display 
tion plates upon all motor ve- | 
| 


subject to the act, 
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Carrier Aet 


hicles which are required to 
have certificates or permits is- 
sued by the commission. (This 
permits the commission to re- 
quire identification plates to be 
used by those carriers which are 
subject to the safety and hours 
of service provisions of the act, 
but who are not required to 
operate under a certificate or 
permit). 








Lea Bill “Awaiting Signature of Roosevelt 


Law Contains Amendments | 
to Motor 


(Continued from Page 1) 


borrow only 5 per cent of out-|limiting the use of plates to ve- 
standing securities. 

Another House amendment 
permits carriers of livestock and 
farm products to haul other 
commodities not for compensa- 
tion and still remain exempt 
from the “general” provisions of 
the act. Opponents claim that it 
will be impossible to police such 
operations and that chiseling 





W. Va’s Truck 
Rules Go Into 
Effect July 15 


WHEELING, W. Va. (UTPS). 
—Trucks and buses traveling 
West Virginia highways must be 
ready by July 15 to meet re- 
quirements set up by Burr H. 
Simpson, road commissioner, in 
a new set of regulations de- 
signed for greater road safety. 

Besides making the operator 
responsible for seeing that light- 
ing devices, brakes, windshield 
wipers and other items are in 





That the commission may CHATTING AT OPENING of American Trucking Assns’. new head-| 00d working order, the rules 
suspend any initial schedule of | quarters, in Washington last week, were Judge W. H. Brearley, of Auto-| require that every bus, truck or 
a common carrier or schedule | 8%, lett, and Pyke Johnson, vice-president of the Automobile Manu-| truck tractor must carry at least 


or contract of a contract carrier 


filed after the effective date of| «4 word in Edgewise,” a regular 
the amendment. feature by George M. Slocum, offers 





facturers Assn. and chief of its Washington office. 


one fire extinguisher. 


a unique viewpoint from the motor Violators are subject to a mis- 
world. demeanor charge. 
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TRUCK SELLING FOR DEALERS 





HE many new dealers under the Federal 

banner— particularly those who have never 
before sold trucks—have been delighted to 
learn how easy Federal makes the job of selling 
the right truck. And the Federal formula that 
simplifies sales procedure is simplicity itself— 
has only two elements. 


First, is a well coordinated factory-field organiza- 
tion that supplies all necessary information in 
easily understandable form, timed to meet deal- 
ers’ needs. Factory help regarding special equip- 
ment is supplied automatically on most jobs—is 
quickly available on any special job at any time. 


Second, is a complete line of sturdy, dependable 








trucks that contains a model and size to meet 
every truck-user’s requirements. Federal's sales- 
winning appearance and long-standing reputa- 
tion for atable performance, economy = 
long-life assure the Federal dealer of being “i 
whenever truck quotations are asked. 


Federal's price and discount structure completes 
the picture by definitely putting a profit worth 
working for in every sale. A Federal regional 
manager will be glad to call and discuss with 
you Federal’s plan for simplified truck selling 
and the profit potential of the Federal franchise 
in your territory. A wire or letter to K. M. 
Schaefer, Gener a Sales Manager, will be kept 
confidential—will bring an immediate response. 


IMPORTANT ANNOUNCEMENT: Federal Cab-Over-Engine Models, At Their New 
Lower Prices, Offer Unequalled Value In Their Field. 
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Federal Motor Truck Company Detroit, Michigan 
La LEADERS IN COMMERCIAL ARE ep FOR 28 YEARS 
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tract system. 


Wash. to Buy 
500 Buses for 
School System 


SEATTLE,—An estimated 500 
new school buses will be pur- 
chased in Washington this year 
for the fall school terms, it is 
estimated by those in close touch 
with this field of transportation. 

Replacement of old equipment 
that will no longer meet the 
stricter legal requirements and 
student transportation growth 
that is coming in the wake of 
more school consolidation, are 
tne two reasons for this demand. 

The trend in Washington, as 
in other northwest states, is 
strongly in favor of district 
owned equipment (and district 
operated), rather than the con- 








Bevel Gear 


NAL DRIVES 
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Small Dealer Nets $5,275 Yearly on Tracks 








ILLUSTRATING WHAT a dealer in a small town can do handling 
trucks, the Rossi-Crabtree Motor Co. (Nash-International) Trinidad, Colo., 
averaged $5,275 gross profit annually during the past six years. The firm’s 
froit entrance is shown here. 
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Double Reduction 2-Speed Double Reduction 


for ONE rear axle.. 


You are the best judge of the hauling re- 
quirements in your own business. 
know the type of truck, the importance of 
low operating costs, the value of depend- 
able service and the performance standards 
required. But when it comes to selecting a 
rear axle to fit your hauling job exactly, 
then your truck dealer can perform an im- 


—The Bevel Gear for speed, pick-up and 
. The Double 
Reduction Drive for more pulling power 
in mud, sand, gravel, and the like... The 
2-Speed Double Reduction Drive which 
gives a combination of the speed and econ- 


You economy in city service . 


omy of the bevel gear plus the pulling 
ability of the double reduction drive in a 


portant service for you. If he handles trucks 


equipped with the new Timken 3 for 1 
Axle Housing, he can give you without 
delay or compromise the type of final drive 
to meet your needs exactly. For this new 
Timken Axle takes any one of 3 final drives 


2-speed final drive. In the purchase of 


new truck equipment, if you want to 
insure your trucks operating in the econ- 
omy zone, ask about the axles, too. And, 


specify Timken—‘‘the accepted standard.” 


The Timken-Detroit Axle Company 


Detroit, Michigan 


WISCONSIN AXLE DIVISION *- OSHKOSH, WISCONSIN 





Truck Parts Volume in 


"37 Exceeds that for Cars 


Special to Automotive News 

TRINIDAD, Colo.—Ordinarily 
when anyone in the trade talks 
about a dealer making money on 
a truck franchise, the impres- 
sion is immmediately that of an 
operation of considerable size, 
possibly amounting to the sale 
of 200 or more trucks a year. 


In this quiet little farming 
community, however, is a Nash- 
International dealer who has av- 
eraged a gross profit of approx- 
imately $5,275 each year during 
the past six years. 

The Rossi-Crabtree Motor Co. 
during this period has sold an 
average of 30 trucks a year and 
has done a gross truck volume 
of $32,163 per year average. 
What makes this record one 
worth noting is that the popula- 
tion of Trinidad is only 12,000, 
and the total population of the 
county from which this firm 
draws all of its business is only 
in the neighborhood of 36,000. 
The only industry, aside from 
agriculture, is some coal mining 
and this has been dormant dur- 
ing the entire time this dealer 
has had the truck franchise. 


That there is truck selling 
money in “them thar hills’ is 
evidenced from the fact that in 
the six years. Rossi-Crabtree 
has been selling trucks along 
with their passenger cars and 
farm implements, it has obtained 
a total new and used truck vol- 
ume of $241,032 and has sold 
a total of 182 new trucks and 
134 used trucks. 

During the past six years 
Rossi-Crabtree’s receipts from 
the sale of new trucks totaled 
$178,914 and the grand total 
receipts from the sale of new 
and used trucks totaled $192,976. 
The gross profit on the truck 
end of the business for the six- 


year period was $31,657. In ad-| 


dition to this, the dealer had 
three used trucks valued at $1,- 
175 in stock and $2,000 in good 
and collectable used truck notes 
which constitute assets that will 
defray the 1938 expenses. 
Trading losses on used trucks 
during the six-year period av- 
eraged 19/10 per cent of new 
truck sales volume and only 
79/10 per cent of new truck 
gross profits compared with the 


eration, the Rossi-Crabtree rec- 
‘ord is considered exceptionally 


| good and this comparison applies | 
as well to this dealer’s own car | 


business. 

In 1937 Rossi-Crabtree motor 
truck parts volume was more 
| than the passenger car and the 
general line parts volume. 
| Repossesion losses during the 
six-year period have been less 





average passenger car sales op-| 


from the truck business are so 
small they are negligible. 

To sell 182 new trucks it was 
necessary for Rossi-Crabtree to 
handle 134 used trucks or a ratio 
of .73 to 1. This compares very 
favorably with its used car to 
new car ratio, which runs regu- 
larly around 1.5 to 2.1. 


Rossi-Crabtree’s initial invest- 
ment in the truck business was 
the contract requirement when 
they took the first car load of 
trucks in 1932. The firm has 
never had more than $1,000 in 
cash invested in new truck stock 
at any time since, which seems 
to bear out the oft-repeated 
statement that, after the initia] 
order of trucks is disposed of. 
the average good passenger car 
dealer will not have practically 
any additional investment in his 
business with a truck line. 


ATA Celebrates 
Opening of New 
Wash. Quarters 


Special to Automotive News 

WASHINGTON.—The Ameri- 
can Trucking Assns. held a gala 
housewarming at its recently ac- 
quired new headquarters here 
last week. The headquarters oc- 
cupy the former home of the 
late Senator James Couzens, of 
Michigan, motor magnate and 
public figure. 

The housewarming brought to- 
gether more than 250 friends 
and well-wishers. They included 
Interstate Commerce Commis- 
sion and other federal officials, 
leaders of numerous motor or- 





ganizations, ATA members, 
newspaper men and many 
others. 

Ted V. Rodgers, ATA presi- 
dent, was host, assisted by 
Morris H. Glazer, ATA public 


relations director, and other of- 
ficials of the organization. 
Visitors were hearty in their 
congratulations to the ATA for 
this forward-looking step; for 
the great work it has done for 


'truck operators, and likewise for 


its sound judgment in taking 
over the spacious Couzens resi- 
dence as its headquartets. 

Interest 


Dealers Evincing 


‘In Trailers, Brown Reports 


| the country 


MOUNT CLEMENS, Mich. — 
Automobile dealers throughout 
are reported by 
Covered Wagon Co. to be evinc- 
ing new interest in trailer sales, 


‘with the slacking off of auto- 


than $200, which speaks well for | 


‘their salesmanship and selection 
of customers. 


show that at this time the total 
contingent 


liabilities resulting 


J. D. BURKE, director of truck sales, 
| shown as he addressed dealers and salesmen attending the corpo 
held at Dodge main plant, June 23-24. 


|} truck clinic, 


The firm’s books | 


mobile sales. 

Inability to find a market for 
automobiles and that back-log 
of used automobiles on hand are 
being given as reasons for the 
increased interest in trailer sales, 
according to James L. Brown, 
vice-president in charge ¢ a sales 





ysler Corp. 


Dodge division of Chr ration’s 


(See Story on Page 6) 
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Private Operators Form National Association 
AMA Loans Butler to Help |, xeea tor such an organiza 


Organize Mass Ownership ‘Sinai Mains Sse con" 


(Continued from Page 1) 
ver, and Arthur C. Butler, sec- | 


retary. 

At the request of the members 
of the committee, the Automo- 
bile Manufacturers Assn. has 
given the secretary of its motor 
truck committee, Arthur C. 
Butler, leave of absence to act 
as organizing secretary for the 
new group. 

The combined number of pri- 
vately-owned and_ operated 
trucks that move the products 
of agriculture and_ industry 
amounts to over 3,500,000, or 85 
per cent of the total number of 
trucks registered in the country. 

A statement of policy issued! 
by the Organization Committee | 
is as follows: 

“This organization will be de- 
voted to promoting the highway 
transportation interests of agri- 
culture and industry that use 
and employ private commercial 
automotive vehicles upon the| 
American highways. 
“This organization should be 
interest to all trade, farm, 


of 





Truekin?’ 





(Continued from Page 1) 


chasing ability had begun to 
leak badly. 


* * * 


COACH TRAILERS were born 
in depression, but in the few 
short years of their being as 
such have gone through such a 
wealth of improvement in de- 
sign and construction, it is not 
believed that the boom vehicle 
of the last depression could find 
any market today. 

* ¢ *@ 


IF THE DEALERS who sold 
coach trailers last spring had 
realized that what was happen- 
ing to their trailer line would 
repeat in their automobile line 
less than six months later, many 
dealers would have been able to 





save themselves hundreds of 
dollars in over-priced inven- 
tories of used cars and the 


losses of cleaning up top-heavy 
stocks of 1937 models. But the 
trailer business was too new, 
and too much of a sideline to 
the automobile dealer for him 
to realize that it wasn’t entirely 
the trailer business that had 


gone sour on his hands. 
* * 


JUDGING FROM the number 
of inquiries coming to my desk 
each week asking where cer- 
tain trailers are made or for the 
names of companies who are 
still building these vehicles, 
dealers evidently now see an op- 
portunity to make a few extra 
dollars supplying this demand. 

+e * * 


THE TRAILER business still 
lives. It is not the crazy, mad | 
head-over-heels affair it was in 
1936 when new plants were 
springing up over night and all | 
the makers were interested in 
was getting sufficient production 
to fill the orders that kept roll- 
ing in. Today, it is considerably 
reduced in numbers and the re- 
maining manufacturers are not 
going full blast. But who is? 
The Covered Wagons, Palaces, 
Schults, Vagabonds, Raymonds, 
Elcars, Hayes and several others | 
are still producing in spite of 
rebuffs and setbacks that killed 
hundreds of manufacturing firms 
before they had hardly got go- 
ing. Perhaps now, with a steady 
growth and without the tremen- 
dous avalanche of harmful pub- 
licity the industry inherited two 
years ago, it will be able to 
come through and be the solid 
business its advocates have 
longed for. 
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|tion was determined and plans 


| ference in Washington on May 

which drew, in addition to| 
|representatives from various} 
state truck associations, repre- | 
and engineering organizations |Sentatives of the following: 
and other groups and individ-| National Sand & Gravel Assn., | ? 
uals interested in promoting the | National Lumber Manufacturers | 
economic use of private com-|SSn., Automobile — Manufac- | § 
mercial motor vehicles. It will |'Urers_ Assn., Sears Roebuck & | 
cooperat ith isti _., |Co, Sinclair Refining Co., | 

perate with existing organi- | National Coal Assn., and many | 
zations and groups having | other truck user groups of sim- 
similar objectives.” ‘ilar nature. 


traffic, purchasing, industrial 


a 


een 


LARGEST CAPACITY passenger vehicle for public carrier service, 
without the use of tracks, is this unit recently announced by Twin Coach 
| Co. Seats 58 persons on single deck and is designed to run as an electric 
‘trolley coach or by diesel-electric propulsion known as the Super-Twin. 





AUTOMOTIVE DEALERS: In Missouri and every other state, Internationals show ‘*The Profitable Way” 


* to dealers as well as users. The International Truck franchise has starte ! 
many men on the’ road to success. Find out what International loffers—ask our nearby Company-owned branch for full 
information about the opportunitie sin your community. 


INTERNATIONALS SHOW 


THE PROFITABLE WAY 


IN MISSOURI 


“4)’m from Missouri,” says W. C. Shank, President of 
Crowe Coal Company of Kansas City... and ten 
International Six-Wheelers show him how to cut costs! 


Your business stands to benefit by the same kind of fact-find- 
ing investigation that is making more money for the Crowe 
Coal Company. They had our transportation engineers take 
the measure of their hauling problems and fit the right Inter- 
nationals to the job. The result is expressed by Mr. Shank in 


ae . 1 all 
terms every truck man understands: “Our ten Internationals als give 


ew Internation 


a eal . The 1 ling can lend to @ 
each haul between 10 and 11 tons 244 miles from mine to jue that modern StyHOB "| i. pur- 
tipple making 19 to 20 round trips per day—about 2280 tons conse without any plus aa @ili be 
per eight-hour day, including waste returned to pit. And chase price OF upkeep: In fac 


> . . ’ cost perform: 
they’re showing a lower hauling cost per ton than we’ve - 


ever known before.” That's the kind of result we want to help 
you achieve in your business. 
@ If you’re looking for a half-ton delivery truck, a big six- 
wheeler like these coal-hauling units, or any size in between, 
International offers you 25 models in 81 wheelbase lengths—a 
complete line of high-powered trucks with heavy-duty stamina. 
If you’ re “from Missouri” too, the International Branch or 
Dealer in your city is ready to show you on the job. Call the 
nearest showroom and let an International demonstrate the 
profitable way to haul. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue ee 


making sure of the low 
ance that you can buy: 
If you haul loads 9 


rofits for the Cc 


gs told here. ; 
are available in a el 
wheelbase lengths, wt 


k. 
for every tyPe alee 
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Diamond: T’s 3 New Models Round Out ’58 Line 


1-2 Ton Units are Similar 











ceptional performance with econ- 
omy in multi-stop delivery serv- 
ice. Sixteen-inch wheel and tire 




































T. H - D Tr Cc ks equipment are standard on this Al 
O € avy uty u model, but 20-inch wheels and 
St ae dual ti be supplied for oa 
CHICAGO. — With the an-|Model 201, for example, has al heavy service. a Ai 
nouncement of three new “Fast| seven-bearing, six-cylinder en- Model 306 is a straight 1%- a 
Dispatch” models in the 1-1%2-/| gine built exclusively for truck]; model with a gross rating A 
ton field, Diamond T rounds out| service, Ross “Twin-lever” steer-| 5° 11 909 pounds. It is one of the 
its 1938 line with a companion] ing gear, 10-inch clutch, heavy gt f th C: 
, sac ‘ very first to make use of the 
series of generally similar ap-| X-type frame, and full-floating new 17-inch truck tires, which 
pearance and construction to the} rear axle with a one-piece . . a 1 om 
i f 4 howel provide capacity practically equa er 
we oe mode z. ‘i a a a eee sate te tele the 20-inch size and offer a 
conspicuous feature of the is model is built only in the] yery considerable advantage in e * r—P 
new trucks is the _advanced| 119-inch wheelbase, for bodies! appearance. Wheelbase is 150] ,, JUMOROF2ME, “Fast, DupAtel’ su Gigiute Model Sol, wien igen | 
streamline design. Grille, mold-|from seven to eight feet in| inches, for twelve-foot bodies of | 7 deluxe open-express body, has a finish in two-tone blue with red band. The 
ings, radiator apron and fender| length. A wide range of stock} all types. -- — De 
cover plates are of gleaming bodies — is provided, including In addition to the appearance ni 
stainless steel in the deluxe} the Diamond T deluxe panel,| of the new line, and the stain- A A A Gives Data on 20, 000 Fl 
a — in the companion} two types of pick-up and open| jess steel construction and super- aa 
staff€ard models they are fin- > ogg stake bodies a aoa service engines of tthe deluxe t | Ge 
ished in polychrome silver gray.| styles, station wagon, milk and| models, they continue the us- Mi l C h l T k R 
Specifications follow the us-| ice-cream bodies. ual features of Diamond T de- tte evrote ruc “un ia 
ual Diamond T policy of heavy-| Base price of the standard | sign. ; = 
duty construction even in the|/ chassis is $575. At slight extra All have truck-built engines, WASHINGTON.— Official de- | first 50,000 miles of the Chevro- i 
smaller sizes. The new 1-ton|cost the deluxe Model 201 adds| truck transmissions, full float-| tails were released this week by|let long-distance safety and de- : 
a — the advantages of the stainless| ing rear axles, compression-type | the contest board of the Ameri-| pendability truck run, aa 
Newark to Get Plans steel trim, the Diamond T super-|rubber spring shackle bushings,} can Automobile Assn. on the] After leaving Detroit on Jan. In 
f “ service engine; chrome-plated |4-wheel Lockheed hydraulic 11 of this year, the Harry Hartz- _ 
or Huge Trailer Park bumper and giant hub caps, and| brakes with cast drums, armored N Oil Fil driven truck completed its first lov 
NEWARK, N. J.—A formal|the Diamond T deluxe instru-|cable wiring, and Diamond T's ew Vl ilter 50,000 miles in Spokane, Wash. | __ 
proposal for establishment of a] ment panel. — exclusive “cushion-cradle” en- A on June 14. The truck had Ka 
mammoth trailer camp near} Model 305 is of 1-1%% tons/ gine mounting. Offered by C touched Ottawa, Canada; Mexico 
Newark airport will be pre-| capacity and has a gross rating) Standard models are finished City, Miami, San Francisco, New Ke 
sented soon to the Newark city | of 10,000 pounds. It is generally| in Diamond T red with green aaa York and Spokane. 
commission by a committee of| similar in specifications to Mod-| band; on deluxe models there| FLINT.—A new-type oil filter The AAA records show the — 
business men and civic leaders. | el 201, but of greater power and_| are options also of two-tone blue, for automobiles and light trucks average speed during the 50.- - 
The proposed camp, is intend-| built in two wheelbases to take|two-tone green and solid black. said to increase oil economy by 000 miles to be 32.37 miles per oar 
ed to accommodate visitors to| bodies to 12 feet in length. The} All sheet metal is finished in} giving more miles of operation|) and the re os | Mz 
the forthcoming New York|engine is of 221 cubic inches} enduring oven-baked synthetic} per quart of oil, has been de- mile (including gasoline, oil = 
World’s Fair. displacement and combines ex- enamel. veloped by research engineers of lubrication, work and ret lace- Mz 
eeneeniemnrenesnetnanne a ——— |the AC Spark Plug division ot| oont) to be 18 cents — 
General Motors. The teurine t aie ; in th Mz 
, a e ri ruck, now in the 
A feature of the AC develop west, will be sent on a run up | __ 
ee eae ae ae oP ane Pike’s Peak in Colorado some- Mi 
senger cars and light trucks, and| “™¢ — a * eqpenerd — 
unit or as a new installation. |run, as compiled by the AAA, | __ 
is as follows: Mi 
1. Left Detroit Jan. 11, 1938 | 
2. Passed 50,000th mile of test running at Spokane, Wash. Mi 
Poetic tanetatcesh June 14. 1938 ane 
3. Total test miles at end of day (June 14, 1938) 50,017.9 | Mo 
4. Net running time 1,545 hrs. .08 min. sesioel 
5. Average speed, miles per hour 32.37 Ne 
6. Weight: Gross, with driver and observer 9,260 lbs. Ne 
Load, exclusive of driver and observer 4,590 Ibs. 
7. Gasoline consumed 50,000 miles (U. S. gallons) 3,255 Ne 
8. Miles per gallon of gasoline 15.36 
9. Ton-miles per gallon of gasoline (gross weight) 71.12 | Ne 
10. Gasoline cost, average per gallon 20.1 cents ae 
11. Gasoline cost, total 50,000 miles $653.41 Ne 
12. Gasoline cost, per mile $.01307 ee 
13. Gasoline cost, per ton-mile $.0282 | Ne 
14. Oil changed after leaving Detroit 21 times No 
15. Total oil added between regular changes 2 quarts 
16. Total cost of oil after leaving Detroit, 21 fills (105 qts) | No 
and two quarts additional $36.13 
17. Oil actually consumed from start of run to crankcase Oh 
change at 47,765.1 mile mark 35.56 quarts 
18. Miles per quart of oil consumed 1,340 | Oki 
19. On this basis oil consumed in 50,000 miles 37.23 quarts 
20. Cost of oil consumed (37.23 qts. @ 34.4c at. $12.82 | OF 
21. Total lubrication cost, chassis greased 24 times, front 
4 wheels repacked three times, oil in oil bath Per 
yy os cleaner changed five times, transmission and “0 er 
differential lubricant changed twice $37. een 
r A S A i R # T | G H T A S A 22. Total cost, gasoline, all oil used (Item 16) and lubri- Rhe 
; cation $726.72 
23. Mechanical work, periodic inspections and replace- Sou 
; ments, 50,000 miles: tina 
Align front wheels (twice) $1.30 | Sou 
‘ Check tappets (all o. k.) 75 
. ‘ 3 Change oil filter cartridge three times 3.75 | Ter 
Once a Schrader Valve Cap is screwed into position, it performs its simple Tune motor, twice—includes ignition points 
. 3 - Se etc. bina 7.85 ; 
function as a stationary part of the tire valve assembly. It is a positive, air-tight Clean and adjust ignition points oak wake | Tex 
seal, designed to hold 250 pounds of air even when put on with only hand plugs Sst Tomatds ae 
: 2 Clean carburetor 1.20 Uta 
tightening. Dirt, age and wear may cause any unprotected fire valve to lose Wheel nut replaced when shifting tires .10 ($15.90) a 
i i ve mechanism against dirt and leakage is a function ew set of spark plugs (twice) 7.92 ” 
air. The sealing of the val ec : rt and le Reese catieiar inate 6.22 vee 
of the cap that cannot be supplied by any other part of the tire valve. Replace tail light bulb (twice) 32 Vir, 
New set of 6 tires and tubes (exchange 
price 150.00 | Was 
KEEPS DIRT OUT KEEPS AIR IN Replace front bumper bolt 40 Bus 
@ The metal shell swivels as cap is being Adjust brakes 1.60 g | We: 
TOTAL ¥ $182.3 
applied. @ Metal plate acts as pivot, 24. Total cost: ‘oli ll oi cei’ aie ae 
preventing distortion of rubber washer. , Bs gel eee all oil used, lubrication, wor $909.08 | Wis 
© inner metal plate reinforces washer, 25. Tot: f aes I on : 01818 
3 : . é st per mile (based on Item 24) $0108 | __ 
preventing contact with valve oe 26. Total cost per ton-mile (based on Item 24) $.00393 | Wy 
@ Rubber washer seals Ming forse oy oo 27. Third gear used in climbing hills 1,056 times | 
REG, U.S. PAT. OF cap is screwed down firmly by hand. 28. Second gear used in climbing hills aa Dist 
: / “4 <9. Water added to radiator seven times, total amount adde q's 
M SRERS: OF PNEUMATIC VALVE SOS ERS bode it $ | 30. Original set of tires ran 32,936.8 miles before replacement T 
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NEW COMMERCIAL CAR REGISTRATIONS, ALL STATES FOR APRIL, 1938-1937 



























































































































































P| 3 2 i ' + | 3 
e ‘ 
oe i} Hdlsigldidldlal bl.|bldyel etal 
. ™ r} Qaiual oe x a"i § eile|e|é&| || 4 E 
Alabama 7 275, 27| 163, 37 | | 66 | 5| | : 575 
37 | | | 658) 105 2! 958) | 10) | 194] } 44 | | 5 . | | 2042 
Arizona = | 63| | | 19| 27| 6 1| | 23 | 4| 2 | 1 2 3 151 
: a 142| 1 | 29 | 125] 29 | se 1) 5 4) 4 3) 4 3 376 
Arkansas ; | | 152 3| | 34 115) jl 1 1 2 1 382 
37 367 10 38) | 425 52 4 o 14 5 | 4) | } | 976 
California 38] 12 | 713 16, 3; 300 8 230) 6| 3| sa 63; 32 3} «30 1521 39] 2268 
37 | 12| 2) 1055 31 | 286! 12) 951! 382 57| 6| 298) a 87; 32 2} 101; 40 42 53) 3476 
Colorado '38 | | | 126) 9 | 35 | 88 24 l 44 2) Z 3| 6 2| 1 2 350 
37 | 305 23 34 1| 266 65 11| | 72h 8| 13 2 8| 6 6 839 
Connecticut °38 | 1 1 118) 3) 9—CC«OS 1) 139, «19 1 80; 14 7 5| 1| | 5| 1 463 
37 | 3) 1} 301 18 1) 34 8} 281 69 5| 82} 31; 19) 9| 2) 6} 21 7 901 
Delaware 38 | | | 86| | ib | 32) 7 | 6| 1 | | 1 3 149 
37 1 2) 107] 8} 62 21 1| | 3| | | 222 
Florida 38 | 96 5| é| 127 . 3 ¥ 29 6 g| 1 3 331 
37 a 5| 1 575 9 87 18 33} 24 6 6 3 1275 
Georgia 38 | 4 | | | 2; 285) | 122 10) 2) | l 5| ; 875 
37 | a 1} 48! 7] 344) 55 1| 6 97 4| 4 1| | 2 q| ove 
Idaho 38 | | 6 | 22| | 74 a 1| | 43 | 9| 3 | 2! | 
37 | i 11 17| 202 18| | 80} |} 47 2 271 10 4 $08 
Illinois 38 | ¥- 49| 9) 181 6, 473; 68 1| 1, 350 | 26 6 +24 l 9] 1993 
37 | 13 1008 79 2} 221 23) 1013] 198 21| 2| 400 27} 45| 20 1| 19} 20 5| =. 26 a1 
Indiana 38 | | 3 9 | 129) 2) 239,37 2) 7 178 9 «= o26 14 2| 7 12| 2 
37 | 565 31| | 166) 10| 661) 169} 19| 24) 240) 10) 42) #1 6) 48) ol 2010 
Iowa 38 | 320,13) [71 1} 232) 22 1 165} 7 7| l 4| | ‘i T 851 
37 4 576| 2 2 73| 4| 441] 60 _ 1} 218 3) 21 16) 1) 1 1463 
Kansas 38 238 | 46 3 146 27 | soa | | 3 604 
"37 504 69 467 114 208| 1 10 17 2 1486 
Kentucky 38 | 1 | 228) 5 2) «55 1, 151) +64 3 | 94 6 +18 9 1 3 y 5 652 
37 | | 255) 9| 3 83! 1 = 73| 1| 4 82| 3} 1 5| 1| 3| 7 836 
Louisiana 38 1 135 3 3 a | 166, 10) 1 ' 60 | 11) | | : | «432 
37 = 14) 33 3| eT 76) 43 2 4) 1 = 1 3 6| 5| 7 932 
Maine 38 | 3) 48| 160} 24 l 4| 9| | 2| 4) : ; 452 
37 | : 251i 1| | 41 _ = 7 | 25 1) ay} 4} St 701 
Maryland 38 | 8 177 | 59) l 1 | 53 7 i hg | ; a 3 3] 10 10] 474 
37 | 293 11 7 62! Pr 38 4| 1 72 6) 2 14 : 817 
Massachusetts 38 | 15) 336, 16 114) 356| 2| 1 | 84 13, 28,14 4| 3) «22 4 1081 
37) 28! 19| 572) 21 4 110| : 729 189 22| 2| 146) 45 18} 24, 14) 12 37| 18 2025 
Michigan 38 1| 280) 14.115) 302) 107 4| | 90 4 9) | | 4 3 4| 973 
37 | 644/ 9| 13! 170) ae 834 ae 29] 1} 117 32! 22) 10 7 2105 
Minnesota 38 2 | 312,14) 3, 80) 3 323) 2| 3 187 15 8| | 4) i 7| 6] 1016 
37 | 659) ” 1) 92 7| 578] 108 st 2 oe 10] 31 ui 22| | 18 1848 
’ | 5 q 
Mississippi 38 164 70 | 118! 18) 1 | | 4| | 4 473 
- "37 | | = 1 34 u 648|  46| 135 10 1169 
Missouri 38 20) 70 202; 44 ! 4 125, +~«:17 17 4 | d 11 900 
37 | | $s 54 42| 5| 104 1: 1 = 149 4| 3| 208 12 36 1 17 90 2 71 2216 
S——- 138 93) 4 16 9 | | 45) | 13) | i 2 | 279 
37 | | 185 12 22) : 10 31 6 93} 10| 1a 2 3] 557 
Nebraska 38 | 162 10 21 | 149) 8) | | 90) 1 1| | 2) 1| 4 1] 456 
37 254, 15) 41 2} 246) 51) 6| | 119] 2 2 : 2| | 752 
38 19 3 [12 6) 7 | i | 1 1 53 
Nevada 237 | | _ 6| | 5 { 23) 8) E | 14 ‘ | 2 86 
38 2) | 10 1} 28 3 " 9) 3 i 2) | | 115 
ee 2 saa / ag | 126 12 2| 13) | 32 2| ‘| 8 3| | _-307 
N 38 12, +17, 338) 2!1 5 141 7; 295 66) 8 2; 149) «19, 43) 5 4 7, ~«*19) 5 4] 1167 
iene "37 30) 15 651/ 54| 12 107 8| 576 151| 7| 6 169 47| 41) 6| 6 16| 43) : 4] 1949 
? ? 96 6| 15 59 | 22| 1| 9| I l I 1) 1| 1 | 230 
Mow Siaxiee a | | 206! a | 17 | 160} 50 3 36! 3] 16 3| | 6| 5| 1 507 
New Y 38 31! 71| 823! 72| 400) 6| 658 223) 18 12| 343 57) 19) 18) 14) 49} 8| 22 2979 
ee 37 41; 80! 1257| 54! 226! 20] 1380)  362| 2 20! 440| i“ 67; 24! 50| 34] ~~ 97 1} 34) = 4431 
; 359) 3, +98 4, 226 32| l 130) 13} 2 1 3) 5 4| 891 
eee Cees a ol ae z i| 116 5| 678] 108) 6| o| 79] 181 40) 5| 2} 12 3) 1951 
: ; | 98 4 15 77 9 1 82) 6 2 1| 1 | 296 
a Se a | 116 3 16 106) 2 | 93! | 4| 3 | a | | § 38 
, | 454 18 5 185 9 376 89 2 4; 217; 21 25 17 1 15 24 6 12] 1486 
Ohio = a 1! 1029) 48 230 15} 997 245 33} 33! 353] 22 52| 16 7| 37| 84! 19 9] 3252 
, | $21] 2 76| 1} 295; 43 1| 127 ae | | 8)tC 4 903 
waneaae = ot | 627) 9 | -8g| 1/ 559) 107 9| | 180| 7) 38 3| 7| 10 ~— 6} —s af «1655 
5 1 y42 6 | 32 4, 99 40) 2) 44 3 12 3 | 2 4| 3) 1] +397 
Oregon Ks | o76! 6 | 43 7} 298 66 15 7! 98 9 15) 4} | _—'18] 9 2) 51905 
, 4, 636 39 9 276 7. 500 104 3 5, 340 35, 60 23) 8 31 34 10° «19] +~=2172 
Pennsylvania wi po 1352} 92 6 303 13} 1149' «350! 13; 20! 462) 75 103) 35] 22) 59 67, | sao 4253 
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Stocks’ Rise Engenders Confidence in Wall Street 


Court Rules U. S. Carrier 
Act Doesn’t Outlaw State’s 


Financiers See 
Gains as Good 


Omen for Fall 


Special to Automotive News 

NEW YORK.—What does this 
sudden turn in sentiment to the 
better mean? Is it being gener- 
ated merely by upturn in prices 
of stocks? Is it lasting? Does it 
herald a fall improvement in busi- 
ness that will bring a resumption 
of the recovery movement inter- 
rupted in 1937? 

These are questions being asked 
this week in Wall Street. They 
can’t’ be answered. No doubt an 
upturn in stock prices aids general 
feeling. One comment here this 
week was that if the price rise ex- 
tends for another week, purchas- 
ing agents in all parts of the 
country will begin to advise the 
purchase of raw materials and 
commodities of all sorts. 

But if the market does go on up 
and purchasing agents do begin a 
buying move, that won’t mean 
there wasn’t something behind the 
move in stocks in the first place. 
In other words, it won’t mean 
stocks rose and then business re- 
gained confidence. It would indi- 
cate that well-informed purchas- 
ers of stocks had good reason to 
see a rally in stocks in anticipa- 
tion of better business. ; 

And, of course, the whole thing 
may mean little. This move may 
be a sudden wave that will die 
down and bring a recession in 
prices to new low levels. The 
market doesn’t move straight up 
or straight down. 

The fact remains, however, that 
it is an encouraging development 
enthusiastically welcomed by busi- 
ness. Perhaps a few more such 
waves might generate enough 
confidence and enthusiasm to 
bring about the much-wanted re- 
covery. 3 

That there will be an upturn In 
business activity this fall is the 
universal belief. Whether it will 





Reo Chairman 
Says ‘Fight is 
Just Starting’ 


LANSING.—Rowland Camp- 
bell, chairman of the board of 
directors of the Reo Motor Car 
Co., declared late this week that 
the resignation of Donald E. 
Bates as president and general 
manager and the election of Col. 
Fred Glover, of Detroit, to suc- 
ceed him, would not halt his 
campaign to oust what he 
termed “all old officers” of the 
company. 

Campbell challenged the elcc- 
tion of Col. Glover, charging the 
board lacked a quorum when it 
installed him in the presidericy 
and voted him “a free hand, en- 
tirely independent of any group 
or faction, to operate the busi- 
ness for the best interests of the 
company and its stockholders. 

“The fight is just starting,” 
said Campbell, who has called a 
stockholders’ meeting for July 
12 in an announced campaign to 
oust the present management of 
the company. 

Bates insisted a quorum was 
present throughout the session 
earlier this week. Campbell did 
not attend. Bates had informed 
the board previously that he 
would retire when “competent 
management” was ready to suc- 
ceed him. 

The directors also abolished 
the board’s executive committee, 
and elected Glover as a director. 





Officers are Elected 
MASSILLON, O.—Officers and 
rectors of the Travelator Co., : 
which expects to start production 
here late in July, have been elected 
by stockholders. Ray Yoder is presi- 
dent; Joseph M. Markley jr., vice- 
president; Myron D. Markley, 
retary, and C. Ray Sanders, 


sec- 
treas- 


urer. 





Last Minute Wall Street Wires 


New York, Friday, June 24 (3:30 p.m.)—Giving stocks 


their sharpest five-day upswing in five years, the 
stock market today witnessed some of the fastest 
trading since last fall, despite a slight setback around 
noon. Gains at the end ranged from 1 to 5 points, 
with motors sharing in the continued upswing. 


be of normal seasonal proportions 
is something else again. It should 
be normal and there is a real pros- 
pect it will be more than normal. 
But the start will be from such a 
low base, the fall upturn may be 
the beginning of better business 
through all of 1939, or it may 
simply represent a catching up 
after what seems certain to be an 
extremely dull July and August. 

In other words, there will be 
only one direction in which busi- 
ness can move in the fall—up- 
ward. But granting that, there 
are plenty of questions still to be 
answered. Encouragement is 
found, however, in reports heard 
here that the automobile business 
this summer is doing a little bet- 
ter than expected. 

And the Street was pleased to 
see Automotive News’ positive 
blasting of the rumors that there 
were to be widespread shutdowns 
of automobile plants for one or 
two months this summer. Such 
rumors had Wall Street pretty 
jittery for a while. 

If the automotive industry can 
reach the time for new models 
with dealers not depressed with 
greatly excessive stocks of new 
cars, as well as old, the outlook 
for the 1939 model season will be 
immeasurably improved. And it 
begins to look as if it can. 

There is the political factor to 
be appraised. That there is a 
trend towards conservatism is ap- 
parent. Wall Street is impressed 
by this development and as long 
as it continues, it is not so impor- 
tant how the elections turn out 
this fall. The trend is the thing 
in politics, just as it is in business. 
The important thing is for some- 
thing to happen that will enable 
the people of the country to throw 
off their discouragement and re- 
gain their confidence. Not until 
that happens will they resume 
buying of automobiles and build- 
ing of new homes. 

Here is how the Automotive 
News stock price averages for 





June 22 compared with a week 
earlier and a year ago: 


Last This Year 
Week Week Change Ago 
24 motors .. 18.82 20.94 42.12 38.88 
10 car-truck 
companies 19.10 21.20 42.10 39.84 
10 parts— 
accesories... 15.32 17.27 +£1.95 36.12 
4tire—rubbers 1447 16.94 42.47 40.72 


This was the sharpest rally in 
many weeks, and it will be noted 
to have been general among the 
various groups. The gap between 
prices this year and last is gradu- 
ally being narrowed. 


DeSoto Contest 
Booms Sales 
in Kansas City 


KANSAS CITY.—DeSoto deal- 
ers in the Kansas City area, in 
connection with regional execu- 
tives of the company, have just 
closed a six weeks’ sales contest 
to “prove to themselves that busi- 
ness is here for those who go after 
n” 

W. H. DeLancy, regional mer- 
chandising manager for DeSoto 
at Kansas City, says that the re- 
sults “surprised us.” 


“We started the contest with 60 
salesmen employed by nine deal- 
ers,” he said. “We wanted to see 
whether we could make sales in 
the face of the so-called ‘buyers 
strike.’ At the end of the six 
weeks we had chalked up a sales 
record equal to 1937, which was 
the banner year in this section for 
DeSoto. 


“It looks to me like we have 
been too busy telling our ‘hard 
luck’ stories to have any time left 
to sell our merchandise.” 





For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word 
in Edgewise.” 





AUTOMOTIVE, STOCK QUOTATIONS 


At Close of Markets Friday, June 24 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 





Last Sale 
1938 June June 1938 _ —, 
High Low NEW YORK 24 17 High Low NEW YORK 24 17 
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Special to Automotive News 

KANSAS CITY. — A three- 
judge federal court has ruled 
that the federal motor carrier 
act does not outlaw the Missouri 
bus and truck law. The Missouri 
law fixes fees on trucks of more 
than 1%4-ton capacity on an in- 
terstate basis on the highways 
of the state. 

The judges rendered the deci- 
sion in a case brought by the 
Brashear Freight Lines, Inc., of 
St. Louis, and 40 other inter- 
state carriers. These companies 
sought an injunction against the 
Missouri authorities from en- 
forcing the state law, claiming 
that the federal law took prece- 
dence over the state law. 

The ruling that, while there 


was no question of the power of 
congress to set up regulations 
for interstate business, the power 
does not in any way abrogate 
the right of a state to set up 
regulations and impose fees for 
the use of its highways. Missourj 
fees for interestate trucks are 
approximately the same _ as 
charged those trucks operating 
only on an intrastate basis. These 
fees range from $25 to $500 per 
year. 





Fatalities Off 20% 
WASHINGTON.—Motor vehicle fa- 
talities in 131 major cities during 
the first 22 weeks of 1938 totaled 
3,184, compared with 3,960 for 1937, 
a deerease of 20 per cent, according 
to the U. S. bureau of the census. 
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NATIONAL MOTOR TRUCK SHOW 





COMMERCE HALL - PORT AUTHORITY BUILDING 


EIGHTH AVENUE AT 15th STREET 


NEW YORK CITY 


Leading manufacturers of equipment will exhibit their 
products in the World’s largest Port and City as well as 
the World’s largest market, New York City, the Home of 
70% of the Fleet buyers. Economical space charges prevail! 
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(Continued from Page 1) 


record which stood until two 
years ago when three reporters 
representing New York papers 
covered the same route but with 
the advantage of the airship 
Hindenberg 9 and _ established 
commercial air lines, and broke 
Evans’ around-the-world record 
by only four days. | 


THAT FEELING “it-can-be- 
done” as demonstrated by this 
globe circling stunt really was 
the nest egg that has produced 
the present Evans Products Co. 
Today’s $10,000,000 corporation 
had a humble _ beginning—an 
idea of a young chap who was 
wondering where his next dollar 
was coming from. It was a 
shoestring start founded on a set 
of wood shipping blocks to hold 
automobiles in place for ship- 
ment by freight. At the time 
these loading blocks were intro- 
duced, the railroads were com- 
pelled to pay an average of $5 
per car damage in shipping costs 
in the United States. By 1917 
these claims had been reduced 
to 50 cents for each automobile 
shipped under the Evans idea, 
an estimated saving of $13,500,- 
000 in damage claims alone. 
Reduced loading costs saved the 
automobile manufacturers about 
$4 per car or, $12,000,000 a year. 


THIS METHOD of shipping 
gave way to the decking of cars 
for freight transport—a system 
which remained in use until it 
was supplemented by the pres- 
ent Evans all-metal, permanent 
Auto-loader in 1933. To date 
this equipment, it is figured, has 
been installed in 32,000 freight 
cars and represents an invest- 
ment of more than $10,000,000 on 
the part of the railroads. It is 
conservatively estimated that the 
new and improved methods of 
transporting motor cars’ by 
freight, have saved automobile 
manufacturers—a nd_ through 
them the public—approximately 
$310,000,000. P 


WITH THE PROFITS form this 
1917 “adventure” of his Evans 
built up a back log that enabled 
him to try out other ideas of an 
automotive nature. The bus that 
can run on road or rails, for in- 
stance. The more recent vacu- 
um gearshift used this year by 
Studebaker, Nash and Graham, 
which takes the gearshift lever 
out of the front compartment 
and the new monotrol power 
gear shift—a feature that prom- 
ises to be almost universal in the 
1939 crop of American automo- 
biles. Evans hopes, through his 
European trip, to make this a 
world-wide adoption. And in 
the Evanair-Conditioner, a com- 
bined fresh air heating unit and 
fresh air ventilator for year 
‘round use he has an improve- 
ment that is in line with the 
advanced thinking of those en- 
gineers of ours who_ talked 
things over at White Sulphur 
Springs last week. | 

* 


SO OUT OF THAT set of wood 


To.... 
Bill me (J 
Check 
Enclosed [| .... 
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blocks with which he played 23 
years ago. Evans has built up 
a business that requires eight 
plants in five states and Canada 
to produce what he has to offer 
his automotive customers. And 
the end is not in sight at the 
present writing. I can’t tell you 
anything about it now, but 
there’s going to be an addition 
to automobile nomenclature. 
“Thermeron” is the word. And 
it will be an Evans product, to 
be announced several months 
hence and which will be a prod- 
uct that will be revolutionary 
in its nature. 

It might be added that while 
the “old man” is in Europe the 
Junior Evans who most capably 
fills the job of executive vice 
president, will sit in the corner 
office and run things for this 
$10,000,000 corporation that 
started on a shoestring bankroll 
more than two fecades ago. 


FORTUNE Magazine for July 
carries the story of Willys-Over- 
land—an interesting tale, sub- 
titled ‘Out of a grandiose bank- 
ruptcy and a slick reorganiza- 
tion emerges an economy car. 
It underbids Henry Ford and 
plays for a customer he de- 
serted.” 

And, of course, Fortune has 
done a good job, a mighty fine 
job, with the emphasis put on 
the rejuvenation of the company 
founded by John N. Willys and 
picked up and put on its feet 
through the efforts and business 
acumen of Ward Canaday and 
his Toledo associates, who, For- 
tune says, “risked less than $2,- 
000,000, created a $15,000,000 
company and nosed into the 
chanciest of all automobile mar- 
kets.” 

* * * 

THE REJUVENATION pro- 
cess has brought into the Willys 
picture a strong set of execu- 
tives, headed by President Dave 
Wilson, and Vice-President Wil- 
liam C. Cowling, who was re- 
cently Ford general sales man- 
ager. The engineering has not 
been overlooked and the new 
management has added as vice- 
president in charge of engineer- 
ing none other than Barney 
Roos, formerly chief engineer of 
Studebaker, a past president of 
the SAE and internationally fa- 
mous in addition. Coupled with 
him is Floyd Kishline, who came 
from Graham-Paige. 

eg * * 


ONE OF THE reasons I want- 
ed to review the Fortune story 
was that it affords an opportun- 
ity for the column to quote a 
few paragraphs which seem to 
bear me out in my contention in 
last week’s Sparks that there 
does not seem to be much 
foundation for the rumor that 
Ford is likely to go into a lower 
bracket with a cheaper model 
than the present one—not in the 
immediate future, at any rate. 
Along these lines Fortune says: 

“The fundamental problem of 


| the Willys is not one of internal 
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organization but of external 
pressures. As already indicated, 
it finds itself somewhat below 
the price level of the Big Three, 
somewhat above the price level 
of the jollopy. By the very 
terms of its original purpose, it 
is bound to be in the position 
of a pilot making his way be- 
tween a rock terrain and a low 
ceiling of clouds. 
* * 


“AT THE moment its princi- 
pal worry is with the rocky ter- 
rain. For it is in a depression 
that the used car market gets its 
edge, and this undoubtedly ac- 
counts for some of the losses of 
Willys’s sales in the current 
downswing. Its total U. S. new 
passenger car registrations for 
the first quarter of the year were 
3,700 as against 11,200 a year 
ago, but Willys estimates that 
sales for the first quarter, count- 
ing exports and commercial cars, 
totaled 5,000. On this business 
it should be noted that Willys 
has, financially, not done too 
badly. Its loss for the quarter 


was only $203,000, which is fair 


my 


AUTOMOTIVE NEWS, SATURDAY, JUNE 25, 1938 


in terms of other independents. 
And it closed the quarter with 
inventories under control at $2,- 


| 640,000, with cash at $1,500,000, 


or more than $300,000 up from 
the first of the year. Its current 
ratio was four to one. 

* * * 


“IN TERMS of the longer fu- 
ture, there always is the chance 
that one of the Big Three—the 
cloud ceiling—will move down 
on the Willys and last year its 
executives speculated about that 
a good deal. It is known that 
Studebaker has been playing 
with an economy car and that 
Chrysler has one on the shelf. 
But against this there are two 
considerations. One, the obvious 
one that it would cost anyone 
else several millions of dollars 
to re-tool, the other that every 
other manufacturer but Willys 
has a richer field of sales to 
spoil. For, it is the experience 
of most manufacturers, that 
when you bring out a lower- 
priced machine you ruin your 
previous market. In automobile 
manufacturing—as in flying—it 


23 


is a good deal easier to go up 
than come down. 
* * * 


“CERTAINLY Willys hopes 
that the Big Three will stick to 
a higher level with their fancier 
cars and leave it alone. Which 
is one reason why it entertains 
that somewhat novel ambition of 
remaining small and so _ not 
tempting others in its bailiwick. 
It puts 125,000 cars per year as 
its outside objective and if it 
could achieve that, big Mr. Wil- 
son and Scotsman Canaday 
would feel they had piloted their 
oe (and their stockholders) 
well.” 


Youngstown Stack Relighted 
First Time Since February 


YOUNGSTOWN, O. — More 
than 150 men are back at work 
after relighting of the Anna 
stack of the Struthers Iron and 
Steel Co. which has been in- 
active since early in February. 

Enough business is on hand 
for 30 to 60-day operation, com- 
pany Officials said. 
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NOT COMMAND, but pride and trust, are the foundations of obedience 
in business and industry. 


Insistence on the highest quality in materials and skill in workmanship 
—rigid adherence to formulas—strict compliance with the most difficult 
demands in service and in deliveries—these are the fundamentals which 


command obedience in our industry. 


These are the principles we laid down for ourselves twenty-two years 
ago. Their practice has brought us constant growth and leadership, 
with a wide range of metals to meet every demand of our customers. 


The complete line today includes six 


regular and alloyed irons, headed by 
LEKTROKAST, the finest electric furnace 
iron possible to produce. One of these 
irons will meet your specific requirements. 
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Why do you suppose Studebaker 
dealers enjoy the good will of so many 
satisfied owners? 
You find the answer in the quality 
of Studebaker workmanship. 
Studebaker cars and trucks are built 
by craftsmen who are so expert, every 


Studebaker craftsmen themselves! 


sponsibility for the maintenance of the 
Studebaker good name. 

The work they do is the reason why 
every Studebaker stands up and stands 
out—often for years and for thousands 
of miles after other cars have outlived 
their usefulness. 









one of them could qualify as an in-  »y™ , 
spector. J Never before have Studebaker owners 

These men of Studebaker arelong- = *"/49¢4 $0 much for so little— $875 
time neighbors and friendly fellow | to $1555 delivered in South Bend. 


townsmen. They assume direct re- Send coupon below for details of 
the attractive Studebaker franchise. 
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They call George Bar- 
any “dead shot”’ for his 
accomplishments with the 
bow and arrow in the 
Studebaker Athletic ‘Asso- 
ciation. Born in South Bend 
and 17 years on his Stude- 
baker job, Mr. Barany is an 
expert Studebaker uphol- 
stery craftsman. The aver- 
age age at Studebaker is 
40 years. Half the force 
have been Studebaker em- 


ployees 10 years or more. 


Farmer as well as spring craftsman is Studebaker veteran Leo Friesner. His young 
sons hope to be Studebaker workmen one day, too. Studebaker employs no transients, 
gives job preference always to members of present and former employees’ families. Many 
Studebaker craftsmen are home owners and leaders in the community’s activities. 





; ig 
i», £3 | 


Father and son talk it over on the Studebaker assembly line. | 
They’re the Ebys, long-time South Bend residents, with 21 
combined years of Studebaker service. Studebaker craftsman- 
ship is one reason for the remarkably high Studebaker trade- 
in value and impressively low Studebaker maintenance cost. 
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' 
MAIL THIS COUPON TODAY 
Paul G. Hoffman, Pres. 
The Studebaker Corporation, South Bend, Ind. 
Without obligation, 1 should like to know more about Stude- 


baker's dealer-written franchise. 
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